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| TSR R SRS ZRNS

. OEES B—BR. AR :

HiEEE . A, SO .

S TTIRIE .

R [ 2 AdBdm e iR g
2X BT AEATRA N EF M, ANAREH . a2, BAE. |- PESTEL H4F . - ROXHRRRE® , IR
launch |[B&ES% ., oAz RBmH NS =0 OB E | SREN, - RAIESH ® EAMRBEIE . RRSESE

- Growth Gap Canvas 8
_ N &5
MR |7 ROSASSNEERTREATNGR 0. FREAS, AReEswEn | mEmmEs| Do IR A
Voyage |%0iE, ML HENEN  FEETSHONASN , AEERNES GGC BISH . = 5 g“ % °
. 30 KBS 17 R UUBEIRATHHT = MR IISZETE . SBARUEEEZEMIESRH %, s 3| 20 REA AR AT
Qvantum |PHFENS PESTEL SHSESEUAHER BERAS R EH (LRBIBS GGC M| FE¥E e gzﬁ;%ﬁ, WESE RIS | WA A
LIRBEATDIFREE B REEDH ., EEEHLE—MRSENXE, © ’ A=EME RIS
BACTRRHIR, TR BMER R EALENEESR, IHRAY X, 2% WG 14 B
i P R SREXE KPS, ] TV SLERENAERERS | A BE 4B
) . BB =[E1 o . 3 =1 TEEYN ) IR X 2¥
oo jui RBXEERRGHO, SERUPWEBODELARERS AR ) g,@n&ma@u& L ()




2. 2KhinRRSEN

MNEMBNGEW , BEIEREIE “HigER ” TR “HETsh” » UTHHSRERNES K PIMTS . BSTER , mIEHEBER.
2.1 EWMEH . TR, 5. BERE. iCX

211 WHHE “FR 7 T 66597

R

HIRSERL

Multi-Source Data Lake

- API 8% Euromonitor. Statista. UN Comtrade. SEXH/ILE API. *
AT IR E R .

- B ETL Pipeline & 24 h B85, BahiE%k. X8, £81k.

-RAB RS EEIK R IR T 2401 T 0% .

-AE—AE . —3. THEWIM “ B—BR” (Single Source
of Truth) .

SR

LLM Trend Miner

- LM + mEREY 10 A+ TVEE . BERRX S WIREIENESE.

- BERISHEER. R BER. 6. #RTARKEBEE

- CXO £ 10 /P RENTNERE “ LTS IEEPEINE R " .

“PEALRZSHFEEE~90 %.

EEHNEN

Materiality Scoring

- XA PESTELXBERNEEN | KMBEXREMESEZPWSBXE.

- 2% 0-10, 6 LAEBIFIA “f7shBIR”

-BEWBEISRELRNEC EBITDA. MER . R HBTELE/
AT .




RS

KRR, R =BRANSEENRE|-RE . . SAREEESES. P. R=HRE;

J=1i=72%: NN

- XWEEZ#EHEM Monte Carlo 1 000

Scenario Mapping o

2.1.2 ipsiRp

BgEZEPE—xRitE 2026 FriPEiRxRABEBEOZTMEN OEM &Y, @R DTC,
EREEmAEETNLE (CBAM) B4R, 2026 B HBIR=m - FOB B¢ XK T 2025 Q2 HiZeRt R HEREIEE S , HBEFREB IR (REC) #KHE
BeHE ) 3 %5 % BE

RERA |15 % B4 TikTok Shop A E A DTC Ei&; EHEPiE Creator Ads Beta

TikTok Shop FEERX GMV 2024 YoY +78 % 7.2 1 .

— - MiEE X RBEAH
RTRART 12 MREHNRTKE 9 % 6.8 N X BREKENSMARRS KN “ BhENEA "

rE

LofaEEIE— M IEN DO ?

_——



W IS T AR, MAREES

WfE NIV ESESS |, XER RS RIREN S ik

2.2 BirmhizmimiseiE
BOEE: KXW, BEW, HRK?

2.2.1 HEIESR

hmsES

Demand Size

o

NEZEA.

T —iEEBk 200+

SEFNRAUHAESBAEBNS R, BRE—SHRREDRERS

AHZEREL. 3-F CAGR

™.

Euromonitor etc

Entry Barrier

K. BLER. IAIE

MFN #i. CE/FDA/CCC FEHA

WTO, KEigX

Digital Reach DTC REBHE BREZER. HEEKRE #1318 , SEMrush etc
Competitive Intensity MENFIRE Top5 MhE, MISETIEE NEIFR, eR
Logistics Efficiency RATIIRS A BOKE . FCUParcel # fBREl, YRAE

_——




FX & Eco Stability SCRAEW R Eh 3-F FX AZE. EBk=R IMF, £BksiT
Regulatory Risk BURRTHER i 5 FRBAUSHE. CBAM FENMHE WTO $ikEE, ER QIR

BERFETE, RENER, SEXTER, RASAIEEHNWEIEREB L X

R ERS ; BPRREENTIEEBRIFE . 244

- OEM/ODM—DTC : Digital Reach +10 %, Logistics +5 %

- St 0-1 Gk : Demand Size +10 %,

2.2.2 #BEEwhl (RR)

Competitive Intensity -5 %

_——

IS EMHSERK, BEEE 85%, MIRAA
FIBXES 7.4 T1 0% XBX+EER, NERE, —ib5E5 MENA




Hold XBi. BMES; EMKSIK, BRBES

LR E 8E 40+ BEEe KREHSE, ~EIDCVERERERR

REZFPEMRXHZBEBMAIEER , BXRBRE, BRTPHRE, XKBLaXBPRRRBEERMUEm . 8. ENSARZSEE, FEURIER SNSRI 6RRE
RRERZIFEBLEN.

|EE 59

2.3 HPFPE1% & )TBD (Jobs-To-Be-Done)

BiR: £ R ARSI T AEE " BTt . EETOFMNEEMES, BERRERKN. ENSHNBHBRAIFTRMARZ “BRE " 1T, Fradit "Arek”
N—tEimtt PPT AR BE .. seEH& . TERRANESRENEERS, IBPNS—E£EHNMAASEUEITRIEE.

2.3.1 BERS

- B2B. B2C Wil , BMIH—ERHE—HR=EHE.
HEEH e BST . SEENEIE | REKE  HROTNEPER” .

-IEARIBRREIBATE 72 h WAL 30 - 50 HR5 ; RN EshHERRINE =3 HERMEXIFIL




5hEF.

BXERHE

- LLM + SRR AMIER-FRIIRE

-B31Em 6-8 4 Pain Point Cluster, HE/EmIRE.,

—K BERANE" . BRERAESNER. —BTA.

JTBD Canvas

NEMERET U RRR-EN-BEEER T =k, b0t Job-to-Be-Done.,

-1 Job BREJEITIIGIERT THRE/ARSS/INBIIE.

BHREREIFAN™6m Roadmap : BILENRENAE A , BILTUZE
EO

Persona =

#

-AiEE + CRM + Pixel #dE# K-Means/Fuzzy C-Means, #t 4-6 NS AEE.

-1 Persona & E&84r. CAC. LTV FuHE.

Mm% . . WSER—K Persona RA EXFFHF , HEIRIISR

BiE.

IiF & &AL

- 48 h IR A/B 5 (IEEYAK Click Test) .

-N=1 000 BEMEEGDPE, KE>15 % BIEREIINEE.

R Persona 5JTBD AR “HLXKE" A MBETAIRESREN
3IE

2.3.2 BExRp (RE)

_——




Eco-Mum (EEZRE) “HERRANSRAERINGRER G, FRHBA, 7 8.7/10 (|15 min HXEX + £RQHEDIEWH
Rookie-DiYer (BERBEHFE) CHE—SIVNIRAENE—RBITHEEK, 7 79/10 ||—HXEH + 30 XEMBH#E + AR 55 App

ABIDGET AR S5, SERRI B R S B e B AR SRR R .

BER—TMEHRRK, REQAVBEHEMBANER, BIRERZIRIERIRITILIBEN XN = ARREERHEART . ST FEXR, B/ =T 2agEEmn—m»

BEHE.

233 BPZuR

- BR-ThRE—@XI5T

JTBD-IhREBR~ERTE, B “MbRLI=AR" .

- %8 CACvs LTV

3K Persona =B CAC/LTV Failll, RMEIENEBRIBARELE .,

- RSB IEER

min. 6. HNELAR—D “ETR”

_——

RERBRE .




2.4 Z5HEFETK (USP : Unique Selling Proposition)

Bx: i€ " BMNEREMHAR—EZHNME " RER—5 30 FUUR . ZiESUEANRMET , FHLEHE 48 INIRBIEIHIHRE.

2.41 MBBERRE

R HMNBFEAM BEFEESS

Problem

D) - 8/ 2.3 B Pain-Point Heat-Map , #iEfE~=E = 8 B Top 3 #HER. USP RAEZ¥ “BFRE" “WksS W , mEiEnAPREAEN
rill-Down

- XM 5 Why + 3H (How hard / How often / How costly) | iFZRE, ARRPEE,
i EREL




ﬁmawgz\m J—

- BERSMHIEE . H2B%E . WLOIB=EIE X ITE |, BB AH SRS
(Gain Creator) .

Insight Distillation
a5/ =0

USP FRBUEMIE SERILE , BARERSmICIZE.

Promise Crafting
RIS

- Y [ESoTEh + XSTIINE | WRAHE , HETR B ESH VRS .
- '’ ERTF 2 XFA T S8, < 30 F.

IHHE . BR. REEME—OEF; BOBPIAIES , 8%
HEsE,

Real-World Test
48 h

- 7£ Meta / TikTok / Google E#&H 2-4 g2, U CTR 5&F=8.
- CR = 17\9fE +20 % BIRRABIAIER USP; HREWES.,

RIE USP A2 “Bi8" 05, MEERIENSELES.

| USP ZRIMEBESHINREEZNR , ®RBZ—, (RAEERNER , KEEERTHERT.

242 BPZ@mR

- —{TiER Ol M ME

BEAPRRKE ; ROk, Bk,

- RIS, mAFDmE

48 N BEHREIE, SREHE< 7 X,

- EHEE—

_——




N SEZREFRERHPE—OIE, oEERREERR.
- BXAL TR

LLM 7Rl + BHEmaRY, i35, EM. SURiE—RE, RRSMEMNEK .

2.4.3 wBERp (RE)

|&E§WH§E—> FEEFERFE “30 HEpRFE, LT 500 KM~ CTR+12 %

(30 =)

“15 HEFE 70%, BMZIBERELR”

ARIDER S, HEH B REE BB E S LB FRAE

B IR S
- BMEAEER —
- A 3
BEX RIEZFPHNES SKU BEEZMHAKREIUERSGE “ XM . AL " HWEREMLRT |- Top10 BHH 1-4 ) ﬁzgzzﬁﬁiii iﬁ;ﬁ
Launch 1% USP BB AT HHIZ= B 0RIE . - Persona & JTBD B - =S Y
- USP 23X =
_ - B E5EXEEARK, &8
5 RIS R 2R R BENESRASESS  BUE " BR -4 BB ERERE mAA,
BiR HIRLBERE/MS /NG, 28] SKUXER £ENEINASEE , BHE“ER x| SRR 1-4 F&ljg &x g SREEE NI —

Voyage EiE x AB” BRL,

5%

ﬂ@ﬂ

_——




30 XN HESFEEITIe R USP 5HigIlA mEXI L, thEiidIksem JTBD, |- 7k 0-1JTBD EA BT , = E?E%HEIEB’\TZELT?EEJZ by
Quantum SRAPEBEIRE , USPXxSKUxPersona BIBNFEZEH - 5eRk USP i&E ESESEEH NEIFFA 0-1 KM ER
- 3 II/"T| 1 _ D;Twc_%g ; /—z -o+’ R
B | SHERENGSRYCSES, BARLRBEE  wrssantamEnE, b o aane BRI 14 Bre SRERRTED , Bk
Dominion |1 ks s st a = 25 = - XA B, ERIRHXEE|rigger REPAT AP BRI R
- ’ - AR EAR KPP ||1E %38 USP

SR/

ABNERIR RS EIRE S TR REERRE , BMAIBEZ1E ST Mobile legend (EBFEEFR) , —P2FN—IEFHIEK , RERIIERESE, BARPEAR
SfLERSMNESS (Mobile legend SEHABENRT )  ZFILUEETHARINISIRAZESTSHER , EREFZENEERSEAMTEMUNREAE, KM THELN=E. &
SR T IEMNHIHRZ P AR IEMHIBAALBFIL . Mobile legend MREM T R RZ —RIFEXE MOBA FHEK . RERTE—ARELKN T HH=BRGHE
AN EEXEITTG . RINEBOSBEER N, SFaFSHHERER, MHABR2BFBE.

3. BRI S5™mKE

3.1 BRNEE (B / 2% /DTC/ iTEl | RS

BOESS « 18 REGZEE T IR TSN RTES , FHFRBSRNBIEEREY , I ERREEA KRR REY KAMERRR—ES—REREARE . ARER. RKHE
. BXLBERAERMN “RF PPT” AZN “FHESWRE " —IIEFREZESRVSANEIRAENY , RNBAE~RAS . ENIERE , ERENEETEXERN .

3.1.1 AEl%

_——



HMNBFEAM B&

- BT B DTIC/ F&+DTC/ #44 /1 iTR&EME | iBE AKX archetype FRiEiER.

ARE|—/NISRITIES “ W0RE DTICvs 246, %

Cost Mapping - ZZGBREUCER . YIRSTERN .

RS N
- $% SKU %51, SElif0 . TR SaiERaKaNES. REZD”
AR 5 - fIi@ BOM. XFi. AIiEZE. ©fF. B . B/ AR, ERESERAANEANNESER, B 1

AR HEEIRE

WSS - WXRETE (4. CAC. OBR, LR, ¥IFH) M Monte Carlo 1 000 &,

Scenario Simulation - B 1R | Bir | BE=RA IRR 5WLEIES.

RAEHANXBSRIFRE ; RERFFELHY
BxE

BB ST FTIIE - BIEMERS Persona ESE AOV. LTV #iELEYS .

Unit Economics Check - RE>15 % MEIEIRER , AESHEHER.

fRIE Excel BRIFBEHFREARIHIHSE.

3.1.2 RHMRER (FEhR)

4fi DTC 42 %

10 CAC = ¥220; B =

HeFEIE (A

25 %

R

_——




- E R A BEEE () ——

SE4+DTC 34 % %‘*{Jﬁ/ﬁ 15 %; DTC /&5 40 %
4345 28 % 9 ZEEYTHN 30 % FEAFREEL 45 K
1T ) +Hc 48 % 14 FEFRYA99, ZTH 60 %

ARIDER S HSER B REE R ERERNEREXE . SRERIERERERERD x10, HFEERBEA™BRE .
3.1.3 BPE&R

REFNERE . TR “EMRBREERS " —BTR, 52— RIWANTHR.
REQRTE : FSAEHIETER. YR, | SHARSYRBNPERAEN , SR8 “KE”

i IhE : M. zE. misEAR—# Unit Economics Dashboard , AESZE&HK,

3.2 Ak 58RI = RIE L E

Bix: € “5M. oIk, BEBF " B9~ mR 12-24 N8 PEHNTMAMBAE , BRMET—R SKU RFAMELMETHEHR. INEBESHALR.

3.2.1 ®AINI5E: 5-D EKRE

_——



- £F 2.3 Persona & JTBD, BE** “ ILIBH ” **
- XA BOM. IHAEEE{MUE = ITAT

Discover
iR

B INREHR) ", RMRIFR/EENEZR

Define
HIIESHE

- BEERMXEMER (RT. BE. TEMN. QKERE)
- BYUEREKRE . 2 O0FE + A4

B—#t SKU, aItRiEEEZEEMR , REBMEKER 8-12 %

Design
FREE

- IR + 3D $TED 48 h B4
- AHiEZEE 24 h mRIFN (UI/UX +1D)

FARE REER A 40 % ; RABRMUERHEEER

Develop
TREWIE

- FHTHEHINEENE . SHUAE. AT
- AL TG EEH RS, SSEBEBRSZR

D EINE R SEHEFER ; $iEERNT

Deploy
EhHE

-T-0. T-6. T-12 A=K L : cHERR>BHATIH->FERR
- BEEHTASEFME

BESHRIME, RISTHIFEE , IFFE PR SIE

| Trasp-—gaseKsE, RITESNRLWEN. SEROHR, FHRRES5TRE.
3.2.2 BP{FANOHHE

LR BRHFES + BURXFH, EHTHIESAEBRYEE 30-40 %.

AR AR OEM4t, BAMRRENBH; T3 BOM BATE 8-12 %.

_——




RIS/ : SAIE. 668 CERBIMIHTIN S ; 90 % W THIR AL
RMRTEE: SR EHPEARHRNN , FBNREATIER LTV, 5SS,
3.3 Ef & MK : EH . B, LR

BiR: E2HARHRE . XH . CERIZURANKRD , AZPHERRERN. RIENSR , FHABHUMAE “ NERE " BINMERIRERIRE . F/NSKEEH SaaS RALL
& Al 5347, BXSBRITINESS RIERESRS .

3.3.1 F"HEEHELR

.. |[- &5 Persona 3Xf¥=& & F=ha Price Ladder " . NN
HHEHE o MSE—EHNERPLE , BR55inRinE7
- SR OB XIE”
- BIA #BK Landed Cost (BOM + XBUVAT + ¥k + FE&#%H + &)F)
BAES | \ " {Ef SKU ENESRSBHEERERNE (e.g. >30%)
- WEEHTIL
- Al eRSCEHMENEIGEEM . $ri0
sexth | RIETE RN RN LA SONISER
- BE&ER MR E
WA (|- 2 BB (Conjoint / Gabor-Granger) 48 h P8 ghZk BN SR IHER S, B E
BERRE | ganwmE @St (HS Code IUBR) . HS{ERLMZR Ms—REE, METRF D

_——



- HERALFFEER

- R RMTRER 5 CEBHRE
ST s T#s5% LUREBATTH; BHERKLHIREHWARN
- R EERB A

REZRNTENZHREEN , XY FBEMTBRTHIZMAK, ERNRERNZ—1T oM, MU —ELEREEEEN , TJRZUZXNMME NS, JieRUBS
MBSBASH, BERERIN "HE " ASH. ENZRMBOERZVHNTUSETEZIVINKFN, IKSE, URFHHENNNERENAKR , EAESERBEEMNE
R, BRENESEHRNZIFEEEN.

3.3.2 HIARKE & AMNERK

| - #eiE: SEHCE. 59 Sk M. . S oo,

FEMN : CRRH >+5 BERBNE =10 %EFDE >60 X

HITaME : PR “ 3730 / Bundle” B — Preserve ASP, II{METEFRE — B LA/ BEEEN

S&: SANWAENEE GMV. ERE. BEX; KE>10 % #AERBIIL%.

3.4 FRSHHAIESE (CE, FDA, RoHS %)

NEERAR
m BMREMAA BEFEESS

_——




ﬁmawwz J—

- APl X# ECHA. FDA, NHTSA, EU Official Journal & 20+ #UBIR.

ERERAM

- Tx24 mIEHES . BRER. DEH.

ABEL “IEBEARIENRBAR " ; 1281 3-6 DREEMME.

padz:l U

- Al = BOM SRS, BaiRREFENES/AxE (10 Low Voltage, EMC,
RED, MDR, GBIT) .

ARG BN . PR TTDAEE R, BiYEE.

ZIEIHE & ®it

- RBTRESRFGEE Gap List, FE “ ARSI | S48 1 HET .

RITRHRHEE , ER SR T REM RS .

% - A5 TRITEHRERIY.

_—— - HIEMAERE + BN + ME% + . R ERATEEMAN . MB KL AZ D ZHES lead time
- HTRHZEAERANR , Mo ES, 20-30%.
- %&b Pre- Audit (1805 TUV/BV S50R2) . - iEBEIM . e HEhiem; &8

S & B Hel < " R R R BATERAS R AL BER,

THEERFHITIER .

| BANERUATERZY, THEAE - LUBRIESFHRNTI, SH-hi7-FiE . B—ENRANERSIL

ZINE

BrInEliniEEZ .

_——




——_E.—\——
my  |[EFEPESR SKUJ OSSR e | ; T mm o | on s s ) - RRSRAEREFRRA
L | meEAEstER . een GauR) L 8] 2’“;;“; s (S 1-4 13 FRRE S, —EIRHELLS
BeFr RIS | FIBTE BESHKEBA., e " B, BUNSHTENT
ERFT RIS, MR SEGMERA R & AR MBS TN
- HHETEN T RATESE
o ESIIA W & BIRAR, BHE “EE x SKU” -4 7 s s | DTC. BIBRE AR
Voo |BFES: WIFRARR, WERE . AL, |- SR M S T RN E R
Yase  lestasaimae, - A B LURESIR R
RIE
- OtE i B 52 B () —

‘ BEHe] & BIREA - BETENFHE “SKU /|- BREM ABHE [ EREmEzEAKR 0
BRiE : - \ o ERHBEEN TR (REaaREs)
A B [ Persona” ; HBNSEAERL 0-1 IIE (FEHL /|- Bilt Listing AR [ — EEEE ERLGEREE >

.. . %f_ E\ N |° _ ,\lJ_;_l\” \A§_Z 78X - 2. . Z/\S2 82
Listing / 8% AB) ; B ZEEAHH MVP ERHIERE S IE 15% ABERIES
FENG : BRBRSESE | B | SRSHBE; |- THBRANE (8 x SKU ER/EAXE) N e e ks
B RASEXRIST, RSN (MBI I SKU/ Fibts REMOAR (LERIE 8 )| 70 oo o R RAIBR S b2
Dominion |[£) ; B3 “ BAFHS | 3 SKU” ARERER |- BN & RAKIEEEBHRIZR e H RIBSUEETRE AL A
o. - R KPI & 4IRS (A, ST, NPS) BT .
BSH/NG

XENERE THRATIREBNERR

Pljzéf/\ﬁ

RENTESREBEREREL .

ASSLIMIR . FTLURBIREAR , MARBEEZRATIN 5.

4. 2RSS EIBRS

BAEERERLHZ DTC KB, ERRZSAT

TR, ANAREBRERMIEL .

EREARAEXEE

189, EBMFERITILIPH

_——




BERBRETAAERURTHHRENRE (1) RiESE . BEEENRERREEERS . SMIVURSNMATINEEBESEK . RIVXBRT HREBHRIRE
AN B CH@AERMERE . FERBIBARNITIES RN Top1 google TN BIES G, FARWERRNFE EHASHTESLRNERM . RINTLURREDHIHRERREE ,

PAETIE 2 ERLEBGaAE

4.1 BMENSHEBEIES (B-S-G: Brand - Story - Glocal)

4.1.1 TRERE

1. BRI VER : fFam. Eh. BR. BHEKR BRI A T RS
2. BAHERS? 5 2.3 Persona / JTBD %45% BERELENROAEE
3. TIBIEERENA? PESTEL + HJ1 + S L (LLM) e B 5 =H”
4. RaHRAEIRBINME? Problem- Insight- Promise #&%! R 30F USP

5. MM EMAFE? B- S- G #EZ%2 Brand - Story * Glocal ELRMNE & ERER

DIEFIAIM 0 ITE— M RBEEHF LI,

4.1.2 HiZxie—BSG =B

mEEN SR RIBFAENENRE, HEXH X&' 5 &’ NEEXH, KESARGEME) 1, ME2ARAEWEM 2, 3, 4,5. MX—EFEAMIILE P REBT

_——



Brand : Efu53sK - YMEEKR=0T: Why Us / Why Now / Why Care ? ENABHSR, dEERIE

- #EE + REEERANE
Story: A& \ = o S—SNSHEIF—REE  BEERES
- b EE <8 A, BT SEO & AR

- Tone- of- Voice #iFtER (IERX / BH / BIE / UR)
Glocal: BB . AMIBE ner o Tolee REEER LR TR EIMEBRIRE | F—REERRTBES—]
- ZiIBSXER + SURiEE T

| Brand RRIELRROTERLE , story MRAIIEA] brand K, 7 slocal RS MEROBREHGBNNS . §PNBIOLRIHMETIL B
4.1 IEBRGE—MNANERRE
WBDIR: SaaS (gsuite dingding %) EBRLIDMA. B7=. WARH . XLSEBMETNRL, BEENEHER.

ZiGERE: ARETERSKFERTREN, BIMNMIFERBT XM XFAENZEREANBPEE . LR IG ERET Z RS ZER cool WARAE . BEEAHASBERSIKEHR
HZRE, T —ERREEHN~nEASEREZEAR .. Linkedin REEWHIRAS5L1E, thE 2B ERFEMR, FIMUIRENESEVHFRFEBIRSZ2 N RENER.
x EHREFREN (BHRdRE) , UEESFNENEESRESE.

S LPmid , SERAIN BSG NMILUAEARIARNEE , #— 1 xEH SOP 2RIEEN.

EIRAIR . 8RE4E SoV. CTR. CACLLTV. NPS, {ERERAE , fwZE>10 % BACIRHME

4.1.4 7 LERM

_——



AR
@ BIBARBRN: §—N8SMRE , BER—3KER Ken (10 FigRSMeINL. BT EHAS CMO. TFIKBKEE) EBHI . EERIARE PPTHIMBA, 52PN 0055H .

ouE.

REMFERISZ .

@ MEHZERRE : TN O RBEERE-EZTHHSAMESESHANER, hEPE—LT) SREFRAZIRE . sEEINERE "8 KPIs” 5 “5k=Ar4%"  Xf
ZREH BB RE< % .

Brand

TE{¥ : Boutique Growth Strike- Team—led by a battle- tested founder.

USP: “Founder- led sprints that merge China’ s speed with Western precision
—2x growth, no MBA fluff.”

“Strike- Team "= &/I\BAH# ; “Founder- led "BB/REBIEE ; “no MBA fluff”
BB,

Story

FLFRE: “ One Table, Two Worlds” BIEIK : Ken NPANENECERPE I .
BRI SR AR EN=RE—IIE “BEITE” ;. BAPESRELWRNMEHN
IR

BIBARE + INAEH), ZAZM “FE + B BFEWEAEHME, 5
ERANEE, 5SEFEY (HNEEH) HEBRATLEN. FUMEBNERR
ik BAREHAE WIRBIRES , 1BIEIRE9RES . BERBEMBN.

Glocal

XFHME :

- 32E: Founder’ s voice. SREIHT. BEIFE;

Y

- PIEXES : fKfE- HER- SEMOER

- RE: IRAH. #EosE.

F—HiENE Ken BE(DPEIUE) ,532F° Same face, Same accountability .

_——




YouTube AERH , ZFFRUIR, ABEVEBL , R BALEBNNE
RSIBEZPHEE . Tiktok, instgram, fb EXFREIFMIRESEEMR, T2
BHRKSIREE YouTube EURMNAMIY | x 5SS FEMEE
Linkedin B2 M™AM blog, EFFEXHENVIANR, LUERAEEBIR,

& %
Engine

MNAMUG , YouTube, Tik Tok, instgram, Facebook, X, LinkedIn

- BAKIEWEIA = 250 1R

Vear- 1 || TBAMES 128 (839 >US$0.8M) , 90% EfEE Ken 2T

KPI - CAC < US$700 (4=t AMSIELIA])

- SoV (Boutique Growth Consulting) = 15%; YouTube &1 = 200k

RERASORL , ARRERERARBEIEERK, REMBRIKER, ZBELHE
KIEREL .

EBRRMNESNATXEITE,

Pai=]

PN

TimBRITH S IEE .

EroBNRBEY : §THIRNOMERNZARERMNEINY T +F , FIBEEMAERNRINKGRMERE  BiE . MERERMEE—H, SUYKERR2AEN,




4.2 % VI & 5R%EE

. RIBEP,IE " @ERIRENE " EAN—EaREHE. IBEHHER. 5¥L KPI BENNRESERES (VIIA)

RO .

4.2.117i& VI&IA (Visual Identity&Information Architecture) B3 BH

IHBIE Recognition: BirmA it 3 RHE “ 2R~
$ARA Persuasion: FAFPE 10 BRBEES . IEHE. NIEEHE (IRIEAAE)
HEE Velocity: M “iRHBER - 2EE L E47 <72 /N, L\ SERREMITRES

SHE Reuse: ZMER — AR - ZESBHER, BHEEHATREE 30-50%.

4.2.2 %V RBE RS

1

CHRE: B “mMETEEET - B FHRER. HIREE. BiNES.

. HHEE  ARIREASHRDMER (Landing vs PDP vs &85 vs 884) .

- BUER  BREBMH - UF - AEZERE > BshEmER Backlog.

. &ME: B “Pain — Evidence — Benefit = Risk Reversal = CTA” BE#EEIET

. BEE IDERMEREM Narrative Blocks (BaR/IFEEHYKPI B/FAQ BYAESAEBARR) .

—_
n}

FARIESAR, IRSE/F CTR.

,IROMREHS , IRERUBEELER,

— N EH .

, ik EIE

" AT ERNEFNE”, AR




4.2 31H84KE (Metrics & Thresholds)

_——

AR E M BT =95% 90 -95% <90% ELR/EII1EHR

BRER Landing B CTR H%k +15% +5-15% <+5% 2 Pain/Evidence i

AR 5% Scroll Depth (PDP) =60% 45-60% <45% SBHmHE Blocks

L: 114 Add-to-Cart / Demo Rate =17WI91E +20% +5-20% <+5% it/ Risk Reversal & CTA

R K-> L& PR <72h 72 -96h >96h RIEREHEE

=1z AHESRE (RESGLH) =70% 50-70% <50%  |[FfEEEHIR

ZHiE—H miniE CVR £& <10% 10-15% >15% |k A ZEIEE T

AR BRRRSEE A <7d 8-14d >14d RAEAT =
—EFH VIRIA RITHAR BN, AHGASEATENRA ., MERBTRERITHE, REBMSSMBBHEEENET , BAINRIT VI XSBHNERMIRENIT, R
FRPUT AR R MR SEIE




4.3 2R EASEMK

HE: 48 410 ST ms 42 RN / BERS, &k w&Hl. iy 2.
M AFEATIE. kB, K ERZRERK: OEM/ODM ¥ DTC % “HEH+HE/L” ;

DIVHEREVE E R AL

4.3.1 BiT0mIHEHBEHMSILE

&7 B4

e BN 3 R R K S
O- 1 Ml RREE “FEE+FhE” 5

ZHM (ASP) BEXZ R RERAR? €/ <US$20 &/ =US$500 & —Ii& ROAS RIBYIE[M ZHM—IE LTV = 3x CAC
RERHERE AP TRES PP RESL? 1-2 = vs. 6+ fill FESMEHIST KD RIGEHSH

S ERE I REE R R RIRE ? HEPD) vs. TEBIE X -RIERER SR ->EIERR

5B R B R Btrhin S EINRIR? SoV (<5 % H1K) AN ->ZFETE  SIA->RIPHT

et EBEE <90X? ‘ogEm” vs. ‘R oEMl—->EKX + Drip —RM->FrlwHET

KE =~ f(ASP, R¥EHE, SNERE) ;

K, ISTREFEE, REPEEE.

KA B2B BE “REX+fEH”




4.3.2 Advertising Matrix : ZF&HF%EH

BOBR: BREAELRE —(1) STFEESRR—MRTR; 2) EMEFESRIAZ “RIR” MIERKBESR,; (3) MELESE “HNE " MIEBFESBREIRILE.
% (Prospect) (Engaged) (Intent) / BRI KRR £ FEHAGS : a_cold_meta,

L1 SR Cross- Platform Audience Dictionary
(Customer) a_warm_tiktok

L2 BB Hook / Educate / Proof / Offer SRR GAXI->ER>EE->1750) Content Taxonomy

IG/TikTok=Reach, YT=Educate, Site=Convert,

L3 ¥&5/t Reach / Educate / Convert / Retain . _ Role Map

Email=Retain
L4 (RHES View % / Scroll / AddToCart / LTV Segment BFERRERRIEIRE —iR 4t Signal Normalization Sheet
HIFESE :

RFRSL (Meta/TikTok SEBYERA CPM) F=4% Warm Engagement IDs —
HAZEE (YouTube K#I3R / Blog) =4&m=RESMH (Watch 60% / Scroll >70%) —
XEEMMAREEBRER (Meta Advantage+ / Google RLSA / Linkedin ABM) —

Y | FEENK - BMHRE Data Lake = BH LTV £ — BROMEFES BMNELE.

_——



4.3.3 BEREREEFSS KPI

TikTok / Reels (330 %: N2 =Fai] CPM /| Se#E= Follows ROAS (RHA
Meta Ads B +EEHE ROAS / CTR AddToCart SeiE=R
YouTube REHE 60% Watch Rate Site CTR CPM
Linkedin B2B %% SQL Rate CTR ROAS
Google Search/PMax KE=E CVR / CPA ROAS B
Email / SMS 51 & LTV 60d EmM=R Open/CTR CPM

AETFERNBERERMN, BIMNIREEEZEERZIRKN, BaR N INERE,
89) . Fibladvertising matrix SEEHEEHR2ERERZNAX . MANBEBHEARRHRENREHIZM EMIZ .

AN

RN B AT B RBUHE | |

®

(BREEEBIHER




4.4 KOL/IP | &1E(XFILEN1ET

BB : ESNBEE

AR TN (RS 1 2R 1 #i8)

R RAETTIRY KOL BInIEHISHRERIRK

« BE DTC

=

=SE5 B2B E
+ OEM # DTC & “IJ &

4.41 75kt UIFKEER (Identify > Co- Create = Amplify = Compound)

“ +H—4,|;5z5(2\—< ”

SEATAE

, MIE—RHEBRE

Identify - “3- HFET  FRES EEE. BVREE - LLM MiF 10k+#EE KOL 50- 100 '8& R BEE =35%

Co- Create||- MMEHEBITIEY (90 min) : Pain Point x KOL K& - AMBXESHIA / FURRER / IRE SKU |[#tAENIEINSIR B <80 % Solo HifE
Amplify - ZFEXRXE (KOL £¥& + REEFE) - UTM + Pixel BEREERAR 2 RBEREITHKI KOL vs Brand SoV tt = 1:1
Compound |- REZREEBARME - HESNTWED ; BEREEKEE - 21 / iTHEBET BRAZEM & BKEE™ | ZTRAAZX =60 %ROI #i5Hh4%

— 44 —




4.4.2 {AVEBRIE SR

A. OEM-DTC <$20 HERREHEE - HESEERS (®WEMR) - TP 15- MCUASR + BREFI0E CPC<$0.05ROAS = 4
B.0- 1 Fmh DTC BE & BB - BOBERESH - SEHE (>8%) mEER + BBk SoV + = 8ppUGC = 800/8
C. Challenger DTC 2.0 ||#tBfk5E - FHEEMKX KOL - Co- Design &EH BErTR | K8 AMA #B¥EBF 30d=55%
D.SaaS & E&EH B2B |NEEH & BSEAMF || TW6E / FAER - aHHBEESR B&BEH + Webinar MQL—>SQL ¥4 = 30 %

B TEN KOUIP HEIRER “ WIRER " Einig, BIREWRIRES [7FE- A f6ix] , iILRN=RE "B " X, sNMARE “NE e, 8—HE&/EARL
H—5M, MRl BRA. JEERNBKE™.

4.4.3 i85 KOL Bait SEUEH
1. 2HEISHIBRE SITE
SR : BT SDK 3L API, & KOLESAFS (40 YouTube. tikiok. ig %) MEX. Hifl . MABGRENIIE, ITHFSHIEIS , KRS ERANRIRE.

%— D 5THIRERE . MESFERF. KOL “ , EWHRBIE—APERRRENTA , RESERNAE.



https://pdf.dfcfw.com/pdf/H3_AP202504241661717557_1.pdf?1745524111000.pdf

2. BREK KOL ik 5 K 1F4E
ZSHETRETRE : MIAMZHE. BEX. ATEE . HESFERERE, KE Al ABIERERRRM . EERERSH KOL.

MPeIHERE  BEHIEIER, BaRIERKZ. RIETA. AEHELE, AL KOL XNIRE , MEBESIEXR.

3. BLRBTERS M
NEERTH: EHEE KOL ASHEM , BaitERiAH , BRGNS OFHEIRRNSHEE .

BB 5 EREMRE  tnELSIEINY . ZRESENRSRERE, KIBRDALEE , REME.

4. INEESHRPE
SHINFIRER . NSEEE—R KOLBHBIRE. L. R HAIBK . BIUS2BEE.

RETES ROI £47: AT KOL A E—EIRSHEIE 5%, TMITAWIR, RFENESKT RO, I EERERE.

5. HIERNBIERBS AL
BMARSDR B . BaiAE, BHMEANEBASE , RIZ5E KPlI Bai#iTREME .

BREEFESER | REHRHUE . THEBNR ST, BfEFERN KOLASHASEIR, IMEREBHL .



https://blog.csdn.net/CDA_Happy/article/details/144659910
https://blog.csdn.net/CDA_Happy/article/details/144659910
https://www.jia-ai.com/info/LFj3CbdX.html
https://blog.csdn.net/CDA_Happy/article/details/144659910
https://www.jia-ai.com/info/LFj3CbdX.html
https://www.hypers.com/content/archives/5433
https://blog.openinstall.io/?id=141
https://blog.openinstall.io/?id=141
https://blog.openinstall.io/?id=141
https://blog.csdn.net/CDA_Happy/article/details/144659910
https://pdf.dfcfw.com/pdf/H3_AP202504241661717557_1.pdf?1745524111000.pdf

ZIRE

="

ZER

BN ol#6RA + oIiRER " B

B+ SNE7)

- REENM (BOEKR | SR—GIE | EFXHEE 3-5)
- YIRS EBZE (Problem—Insight=Promise—Proof—>CTA)

2-4 & (bEE

- ARNELGH VIRIA RITHEN,

I;Eafnch FEAEZR , LBHBVIRIEIE R, WIR/S||- Bt Identity Pack (Logo #SESIM. £8I€. =K. BRMABENTE) |—=ETHE  |FHAREE8%T
S RART, - 3NEIMERBEF + 3 AEM Narrative Blocks #41 a#47)
- IR KOL / SRR ER
- RRENREMR
- IHAWIFRIZ 45T “WEFE + W 582524 V1 (Landing / PDP / About / BRMESZE Wireframe) 3-5 & (B%||- REREXEZERA (RXKRER
o — w—EME + IENITHES]” [ iLEBA||- RBER VI (FE x REME x @FEKR) ) | J58 12| 3pEE)
oEFMRHBEE. - Advertising Matrix 385EE (OE+Z18) MNEImEER (|- MBI E IR S S
- ¥IhR KOL / A EEE + iHME%EE
- B & WEUMMHTASE (Message Matrix + PersonaxUSP BL&T )
T & T (IE3Ig | S a0 VBRI (LOGO. iR, BE. MRAHRS) 35 PSR- IOBNETE AR SSHEBREA
BOE | - BREER + g o el (14 RERDE + R Takt Time) (6-8 ) /| FiGSEREHERSEERS
Quantum ||A/B BiE + S5 | BFEIRL . || Ad;/iertlsmg Matrix EHMTHE(;%/‘\E%EB / iﬁﬁu\?F’Aﬁ | FREVMEE L) e
01 e, - BIEEEZE (HookxMechanismxProofxCTA A& = 60 4A) P
- B AB RS (=12 AR, BHIRE & /54 Backlog)
- KOUIP HEWEWRRR (FRkiTH£ + MATLOIER)
- SCBY VI&IA G (RM—3E / S8R /| R CTR/ BiH CVR)||6-10 A B
B RIBEBRAARN “ LIAE +||- Advertising Matrix FI7AR (RL TRERE + k5 ROAS HEHR) T2 (EsEEx
Big B2l " L . BURMELE . RU||- Audience Graph ISR (R/BEFAEWBI/ID RS ) %) | BE % o 0-1 SRS
Dominion RSB BRIKTAE KOUIP|- ZBESHAZRERE (CVR £8 > RESHER) =+ At PIPER
=¥ |8 - KOUIP &EreomiRk (RETRFIAR | £R=TH) + FEKEER
- FAE KPI & UEAHZR (AER + {TohiFH) Jo

_——




SR/

JUBHEXSHMNEFESHRMNAS , BAELTHHORMENRE , afiTEESNRATITESERNNT. RERVRGREE “FE + REXE" 1%, LR
LFERET RHF—ERBMAERERBIK 1.5—2 .

Eanii Shein, 1(REUZEEERBEE . RIESHNERBR—2IREH SKU, EAFPRIEERMUMES | MR + LINEE . REFEWNEREM , BNRMBK “ &K
" o UGREEN (%REX) AERMHISERERX, AREAAENE—BERER, MEMEENEL—1RER + IAGEBREER. ME. BREERBENNLRANR .

REZRREGHEESNMREXNSE , EXXEXERBEXENERS , IR RESHEM S, RAMGENARXM SHRNSESEYF , HE~EKBERN , BRURIR
REPRIZ— i BARRSEEFNESETERNER, BERE=EERN .

AITER RRNBNGRIM , FLHIENRS—%, N LARSHEEE  REFARERENEHRFR, MERIATE—THLHRS . FONFEPEEGERES
NERDE R, BMNESAXDTBEIRRB—BHE.




5. #Fi85I1%-Advertising matrix

HFIBRSIERDTRRIERNZ MBI AERSERILR , RO9RME, RE=5 , RERE , REERRA .. AUSXDIME, BMEREL TH~WAESE L 80%thEL L.

Advertising matrix A4 ? BAM? X TFiBid 80%MiEIMERRR, 1 (IG. FB. X. Linkedn etc) AR, BEIK (YouTube. tiktok etc) SREFNEHE, FEHNE
MATFEL, Mt ERTEVINZP RN, SARBEVEFRIFRKESE—E#t. 58

MR R XA MR ARNREN FEVMSEMATHNERENSERA—HN . THEMSHER , EX AN ERtiHIERN , MEREWER FREESL
ARAEMIE EBE—ERA

5.1 fdiXig/E28 . HIFBRXE
HIBHEZEHAL ROIRE CTR, M2 CPM SH= B8 Sov.

5.1.1 #EH IR

SZAMREY Persona x SEEADO%t+ — % IG/FB/ X/ Linkedin & RIRREEE ABE
Xz B ZSFEEHIEHREXET . WiRKS . WHER W EIER B
SEiEHER EE- 18- KRB (BTF) HIEEXEMHA . EHA
KPI & CPM / SoV / CTR £I8%4T BHEMEISES ad. IR

_——



|Eﬁ]i’£ﬁ Ads API + LLM : ROAS Top 30 % BHafl 1.3x &, Bottom 30 % T% ITEER¥8s, AR 40%

| EPHHNERZHRMNFEZXDEEBEWHIMMA, HARS . HA5E. HAKERN. HAERXREE. TWFEIRNG. REZNERE . FIBRAYXEZWTLE .,

5.1.2 F&- BX- e

itz Reels (<15s) / Carousel (3 &) 2Reels + 1 Carousel / d CPM, Saves
FB B 4:5 & / 60s Ad 1 Post/d Reach, CTR
X (Twitter) IR 517 %12 (3- 5 #) + HE 2452 Iw SoV, Quote #
LinkedIn EVES #®#%& (6p)/ Single B + Data 3Post/w Impressions, Click to Site

ENNFERBEAEERK, FRRECSRAHABSSFENK . SRLIREE LEZIRATRS . BHIERTRE .




5.1.3 BREVERK—HNEAER & KPI #@iE

&4 DTC ($<30) 1 REHERS + 710 / IREY YIRER . WA CPM<$1.2 CTR>2.5%

4y DTC ($30- 300) e+ EiEER Storytelling Reels / UGC Saves>3% SoV +8 pp/Q
=E¥ B2B/SaaS HIERZE + ROl #=F B / %4 + Founder 5|/ CTR>1 % MQL Click = 0.3 %
OEM—DTC IJ A= + AIE I %5 10s el CPM<$1.5 Trust Click =15 %

| FEGLRRXBSERENSERE, ERIRRATEYBSORRSHRAE, TUTFHMBREFNSE .
5.1.4 ZEHIEN

26 A (P4 DTC)
=8 US$25 TSR (ERE, ThieER/N)

1. BRI HBIE
FRE . PINESIN “EEBATRE - BEHRERS.
E2AF B “500ml—>5cm” #M¥AXSEL , PLE Distinctiveness Heuristic (AMEEEFREEMERRENEY) .

MREE . 3SBRBA “+120°C THEXR " 5%, MRAZEIUE,

_——



2. ¥86 & EH

IGReel /FBAd: 155 Y@, B 3s TRFEER + SEXLL,

X %52 : F—1H GIF + “T460% B58=E" BREE, BEMEIIBEIRIE.

3. Wik & &L
AF A (IEQL) vs. #BF B (HELE) —24h AB.

CTR3.1%vs 1.7% — RE A; B EHEM,

4. £28 (30X)
IG/FB CPM $0.74 (47 $1.08) CTR3.1% (7 2%)
#A Amazon A+ [IFBXH GIF] /&, F=8HA CVR3.9—>5.1%

ROAS 4.6 , EfFA®%X 35— 22,

Why it worked : ZFUIFE + FERWHE + WHER, BiEMA novelty attention 0 instant gratification — TR KEBRBENTIRHKE .




26 B (5%% B2B/ SaaS)
& . US$60,000/4F ESG SaaS (LB SHRS)

1. BARIHESE

R PREBIESS (Loss Aversion) : BIKE = “2025 BREETIFX €240/t vs iTF €0.09/t” .

s #HIEBRESN (Reg Deadline Countdown) : FERIESE 2 WA “ EEREREFIIRS D- 180 X7 &
HSIERA : #IERRIIEA Fortune 500 BF Logo + FHAER KPI,

2. ¥& & Et

Linkedin %% (6p) : SIatk—KERITEI—>SaaS ROI-ZHI—>CTA,

X BInE . E—xJtkE + “#CarbonCompliance” &R, HF=IREHZF.

3. Wik & &L

/ZKTEME: CTR % >1 %, SQL Click =0.3%.

B CTR0.9% (&) — % 1510 “ RIHRE” + XNEHHE - CTR1.4% (&) .

4. 8 (90X)

Linkedin CPM$78 (173 $95) CTR1.4% (174£ 0.9 %)

#4#8 — Webinar 1% 150 — Demo SQL 25 — Closed 3 (ARR US$180k)

CAC US$4.8k (17¥k8K) .

Why it worked : B2B HEREX “ BipiRk " REEAT “ KB " . 18 Prospect Theory 245, FHAAITEHISEE ; #BFIIEFREREEMA, CVR BRASTITY

HiE.

_——



5.1.5 B5iUE & BESE (RH1)

<$1.0 $1-15 >$1.5 1. T% | %87
CTR >2% -2% <1% . ¥E 3P
SoV (B) >10% 5-10% <5% 41 #8h0 Paid & 20%
Trust Click (I) ) >12% 8-12% <8 % . HEBANIERM

FENERWILULIREER * AR FHERAMR, BR2ARTTEER 100%,

LR EHIERE (BER

TV RHITMHS KRV ENERE




5.2 E&EH: BEKRER

R i€ 5.1 5KEBH “RIERAF " B8N “mAE " | IHEMNESKEN /| FENELFERHNBITERERER.

ORI

FEABER: YouTube — KBHRM; TikTok — BEZES ; Podcast — H2RME.

DERAES : &) DTC &

“HFE- TR P E WL BE7 ; BE8 B2B & “iRKME- kT .

5.2.1 /55%i€ : 4- Step HTPI4E%2 (Hook — Teach — Proof = Invite)

Hook

3-8 “EER + FHERO

Information Gap (Loewenstein)

Avg. CTR (#57)

Teach

HIRNERBRER

<1 EZ18 Cognitive Ease < U2t

Watch- Time / WTR

Proof

ZPF KPI. ¥t

Social Proof / Authority

Like : Dislike =10:

1

Invite

& CTA > EM /| & / Demo Consistency Principle

CTR (4781) >3%

_——

LN R R ANENZMHZ A, BRZ/OMEZREAR TR NP, KM, RERNBRIEAMESRINE , BYIPHUNEES . KWEEE
EE L, MEERSKIBHOMXE LinkedIn FRASIE .,

BESTE YouTube AR




5.2.2 eV KRIRZEFHBIAR

& DTC (< $30) MK RERR 30s MgEER FH P BNZ 4% #40 / Bundle
4} DTC ($30- 300) me + BEER 1 min 5 BRhE KOL =Zill KPI UGC #kék
=i B2B / SaaS SRR | RET T FPIFERE + Demo CFO ROI B% Booka Demo

| BRERNMEFRATEAMRERNS? i, BEREAENMRE , ¥FEBsH~6,

5.2.3 ZHlfiEH

A.US$30 B4k (0- 1 941 DTC)

Rt T

Hook: BEBKAXLLE — ERE0O
Teach: 60s BREGEXLE > BREMLSVIE
Proof: KOL & EF 14 X#i/g KPI
Invite : TikTok ##185 + IGIHRAILE

TikTok &E#k 3% ; YouTube 7 min &, # I1G KOL Eif=

REHBNARERLEN.

R (60d)

TikTok WTR 62 % (avg 40%)
#4083 CVR5.6 %
BA TikTok = Shopify GMV US$180 k




B.US$120 000/4E Al Saa$ (52=% B2B)

AR (90d)

Rt Hn

Hook: ITJ {=%&#%k US$1.2M / &

Teach: B#Ri&ExR “Al- MTTR Xkt~

Proof : BPZAITE 34 % B4 i@ (Authority + _ _
60 s TikTok Clip

Loss Aversion)

Invite : YouTube End- Card “#Z 30 min 2t~

YouTube 8 min Whiteboard ; Podcast 30 min 5 CTO X#; Y1 i2BifR4 68 - SQL 22 — Closed 4 (ARR =~

Watch- Time 51 % (17Y¥ 35 %)

US$480 k)
CAC =US$5.3k (74 9k)

5.2.4 I5iz154R & B{EBNME

Avg. Watch Rate YouTube =45% 35-45% <35% HEAL 155

WTR (TikTok) TikTok =60% 45-60% <45% HaXT /9

Like : Dislike YouTube =10:1 6-10:1 <6:1 KERNSRESKS
CTR to Site End- Screen / Link =3% 1-3% <1% CTA ES+HtERIE

EHE, ZEARERIFFERN, ERREMANTIHERAEEES , WTFiX3

Pl =]
I"'=oo,

AR SR B 2 A ISR B 26

_——



5.3 L7 : MYS QIBIRFES

RIBEMNTLEHBINER , BB RKER— T oMARNER , MESHFRESHNESIRURRMEEMARERN™ 6 . WRIREIBINEENER , (REANELEE
RRMERMNER , MIGHNHEHELTFENENZS (AIRBEVUEAERE) . MFEESHNEEXZBRURMN~6 . HNEMNBIRSEAE-FERITTnlmE , RS
RAMAZ P ORI EBEIRT I,

5.3.1 Ris x F SRR

mhEsE +
EM |EERMKR +||Story- Landing = PDP — Checkout|- FE=A¥i (udge.me)- {RIEABE SLA- KOL Clip & INEHE|CVR. AOV. MFLEMKEK
KRB

mEEK +
¥& :F;;}%ﬁlﬂ WREXHF + 5 Bullet & A+ ZRE - Prime/Fulfilled #x- Verified Review- Q&A SBEIE CTR to PDP. Buy- Box %, CR

FERBIRZENERABDESBRAXA , MERBERAZBHER Anazon. eBay. FBmarketplace &, B —EXPNEFRBPEESHWRME kogan , BB EIH ozon &, IRE
AL —NFR R XD P FEEEEFAPL, IRIU— M FEEERBETREESITE , BEMAKAKEIE.




5.3.2 AIDA- FEMK : P mRiEHR

Attention 1 BRI + Hero Novelty + #lHi#xE Page Load- to- FirstScroll <2
Interest InRE- %= GIF / 3D Model Cognitive Ease Scroll Depth = 65 %

Desire KPI {iE + #=IEBA + “R%K vs lAKR” &K Loss Aversion Time- on- PDP =45s

Action 1 CTA + {S1EH (T / &M1& 1 BK) Commitment Add- to- Cart =8%

EHS : BOE. GA. GM ENERMIEFAERN , HEFSIT THRE—NAHNEKEN,

WFeEREd "m, NRUKFEMREEXEE , WERR. BRUBRUREIREXFIEETHELYEHNRN , WRHEBEFISTEXRSEHESZ . BREAS TR
IR ST ERKZEE , BINGEM T ERIE google analytic AR google console BIFER A% . SO BERUIGEEEZH Y (REEA google HEZR)




5.3.3 EWKRREFH (CRO AE—IKE)

&4 DTC BE-REE GIF ¥t — ELi¥ie > 3k CVR=4%

iy DTC XZ%Hm USP Xtttz + KOL Clip CVR=35%

= B2B/SaaS REEHER 5- Slide ROI #+&8§ + Demo ¥ Demo- Rate =8%
OEM—-DTC T tR&E58 £FENIEE + 90 XRE Trust Click =20 %

5.3.4 BIKZEH - BEER
CaseA: $35 RAESEL (PH DIC)
R EA CO: &#x > 3L¥&.

A/B 3%

A: Hero B + “"#& 2#RE”

B: ZFZWIAR + ShEMR.




ZR

Scroll Depth: A58 % vs B71 %
CVR: A3.2% vs B4.8% (T 50 %)

R e BREFMA Empathy Gap, 3% Desire .

Case B: US$18000/& CNC Mi#t (OEM—=DTC)
58 RREIRNKEERE .

RBE: PDP £—F TUV & ISO MEBHHNIT 4K 15k,

ZR
Trust Click 22 % (= 20 % %)
RFQ# 2.1 ->3.6%

RFE . AUBHAIE + Wi “i3FEE 7 B2 Uncertainty Reduction i




5.3.5 ISR EL/IZKT

PDP Scroll Depth >60 % 40-60% <40% Hero EI/FFLE3F
Add- to- Cart >8% 5-8% <5% BB S EHE
Checkout CR >60 % 40-60% <40 % MIBRFILFEE & MISZATHR

EBs, “ENM-ERE, FE-mRKEL" . ErE5H AIDA- FEMZA. Trust- Stack A . LLM ZE+BahSLR =17, B8 —REBHIRE . ixE . trafE, 1L CVR.
AOV. Demo- Rate 2EBITIINE, FHFLEN ML RN BIENEER




5.4 S5 : B x HBFHEIR

fiEdn . IEE—XRERNAFPHRAABFEIMESTRE DEBKES . BIMNHIHSINRA Email + 3848% (IG/FB Group, Discord, WhatsApp) B3 “flg " , 8RS TERELHN “

528k + APP #EiX " 8=,
EEZE: B oR LTV ii¥l-> ZRUBmiE-> HBEREK=5 , ILERNABE R VTR .

5.41 ZB&£F18 . LTV Segmentation = Automate Flow = Community Loop

Tier- O Prospect Welcome Flow: & 7X 315# USP Peak- End Rule Prospect =» First Sale

Tier- 1 Purchaser Post- Purchase Flow : {KI&#iA + UGC 3135 Commitment Consistency 1st = 2nd Purchase

Tier- 2 Loyalist VIP Flow: 4£H / 60d TWLEHMERESR1E AMA / Beta iXF Reciprocity + Inner- Circle 51 | #EF

Tier- 3 Advocate Referral Loop : WEX . HXAEBHK Social Currency HWEFHE [ UGC & ¥l
ERBMBE SRR, BREIMMFHIARREENRRIE, REAFPBI 100MABSXSNE enail , BRIHATHRBMERELXE T/UETFHENES . Enail 89455
WEBSABERNEES, . BR . #EESESHoEARLIEEESHBEHR . BRAE cold nail , RAIRIIEPE ARSI S K enail host WEIBEE,




5.4.2 B4+ & #B¥BzILEE

Welcome- 2 2KEKTE “2minDemo + 10 % B8%” Open<35% a9 SRR
Post- Purchase- 3 14 XJ5 “30sUGC Lf&8 $10 Gift” Upload <3 % NIIPSEEZA

VIP- Ping 60 d XWX “BRIEARFTERAR 48h” CTR<8% TEHpRE SKU
Churn Alert LTV B E MEBRERE + 15% 5 B8 <20% AIZRNA

| RRE—ANTE, SRR SHEENKER AT HEHE

5.4.3 WIRL/FXT & BaiEE

FA8YER, LR ZAFPHNEESIERR 10 =, B4 Al BRI BE 10 RAEEE

60 d £ (DTC) >25% 15-25% <15% KA Flow $F
Email Open (Welcome- 1) >45% 30-45% <30% A/B trel
NRR (B2B) >110% 95-110% <95% 1280 QBR + B&E

_——




5.5 #IEIKzh . BERBEKEE &AL

fEin: £ 5.1- 5.4 FENMA->YE-HU->EWERESH, RHE—HIEH , TRRELL/E/ZKT, Fik Al B “IIFRE . BENE . #Eb4. Jk SDR™ IAIE—iL

BB “BHIE " B, BERBSEIR.

5.5.1 Af L B2 E

Unified Data Lake

WEESE 1- 3 /EWE; Schema 13—

Segment — BigQuery / Snowflake

FER <5min; TEE =95%

Events & Identity Layer

XE. 5HBERE D

dbt + RudderStack

EE ID<1%

Al- Decision Layer

MESE . MMEHA. LTV 5

BHF RL + XGBoost

& ROl #&#2F =20 %

Real- Time Dash

Looker / Power Bl LIEEXT

BpEY KPI $RE

SLA: 5min B

Action Triggers

Zapier | AWS Lambda WA~ . @ . &84

iR RHIZR <2 %

ENEHEIRE S, BINIKRSHTM APT EOMBIERLY , BSURERS
iR, HITEFOEIEL, MESE,

, BERNIABERZ RMAREHERERAEANTF ST REMAEHHE, SEENRE




552=% “X%- 8- 81" AIK

1. R (Ingest)

- 50+ FWEIR . Shopify. Amazon. TikTok. Meta. Klaviyo. Stripe. GTM. CRM. ERP--

- {#f Event Naming Convention: channel.action.phase (i : tiktok.click.top- funnel)

2. & (Predict & Decide)

- BudgetAl: & 6h EFipEe) SWME,; BRI = ERHERKK.

- Pricing Al . FEfFRE x EHE x ZRMN > ME+£3%.

- Churn Al: RFM/NPS / T8 — 30 XikM=E; =35% FIALLT.
3. B (Trigger)

- Budget API 1A Meta / TikTok / Google ;

- Shopify Script & ;

- Klaviyo Flow % Win- Back #B{;

- Slack / Teams Ping SDR IR#HEHI=R SQL.

KRB B SILEE Saas ERREBMBIERT , AR Al EFHER IR

W, XL RRBEA 1T ANRE I LU (SREMREGRBBN, BSEERINIE)




ZIRE

E=2 AT ER E-3NE7)
S(BERSRR)  Mk-oBB>EA-EN 1 K
HFIEKSIZHME2RMNBERER|- BEES & KPI #5483 (Reach/ Educate/ Convert/ Retain & 1 & KPI) . . .
-4 @ (5| Zities
BX |9t C WA BERE RO |- Advertising Matrix SBRIERHLUR 10 A5 RSN 24 8 (3] XA Adverising matrix
e N B 25 98 BF 3| [BORRAERIY | SEERIR | ME AR
Launch [[M/E. HFWAISEEZAINEICE|- ABIERE ) WA AT EE TR
fif. - MISERBESEN (RESSREE, TT8) B e T
- KPI &Y% (CPM / CTR/WTR / CVR / Add-to-Cart / 60d E13)

2-4 B AT & N , R
wa  |FRBESASSERNEADN|- NASHEESHE e g f;z iﬂi‘;iﬁgfmfjfgﬁﬂ
Voyage |[E% BIRBMERIE | R0 |- Advertising Matrix 5RREh P ;}%R@fmﬂi e - i

ok %x' —V—o - 3E n%?é A ‘Egnnl = ’ I BUNE WK .
AL REIS B A IS MEE & BIALNERER (SETREAN) o WEE + B
- HUBHIEARI (Shopify/F&/Ads/Email 558 & E454)
- Advertising Matrix 0-1, @4E884TiE - BATSIEMISIEX NS 2 T
A 0-1 Big2E  Hi355 0-1 22|- 30 MSEE 54 (Google. X. YouTube. IG etc) 5% 37 8 P9 || IERURITIE , S4TSR, NS
HRE I8, ERHIEREIAEEA RHTS4E|- BREESRISAR . BIEMLS Al (Welcome / Post-Purchase / Win-Back / VIP)|[f9 & ( 2-10|i8it+%% .,
Quantum ||#1P . #EIBRNEYTIA , 1-3 BRHE|- Wub 0-1 % (ERFIMIE) A) | EEZ|- A advertising matrix Bl B3 3]
R WAFTWKEIKETE., |- HRITE, SEENAINEH b=k A, 34NBRSTHIEES .
- LTV #IARAER (RFM + &8E3) & 60d SWHEEE (Tier 0-3)
- EEEW: B & REINIRS
- SEBMYEE: filik CPM / Hook BEZR / fiki@¥isk / PDP A&ttty / W &l2-10 @ 8- ZEnESSEIRINNNE
Big L7 BRIE S A 2 86 0-1 EIR BURB||LTV / Btz DOH Btz ®E% | B EEERTL R RV IE
Dominion | —XEdRHEA . - Al BN & EGMERN (I8 £3% KB / BRERS > BEMEHA) (B K +|ueRas.
-LTV FOWAERY v2 (44E: RFM + {784 +Email 25) + Mk Offer| Bk + || 5EMFTE 0-1 FE LA WTTINE

_——




- BIIZRZSTEXRIESR (SHFSRMURBEINR) + LRMAREEE||EXBER (B —KEMENVSE BiTE
- BB & #B¥ Flow ziAEHE (LTV / Churn fitk , BB AZR) EERMNNEBINLATRIBARAE
- HERSE: MMM (FE) + MTA BEREFE + Geo-Lift IREER- & EEREEN

E War Room R& (A&HR + FEIRA + 72h 17518 )

- BATIHAEE advertising matrix

EP/NGE

BIMBRAR “SHINKS + LILES &, ML ik - ¥5 - &k > EW H—68ER . RER. oTBRINENNEE . NS—BXiF, BESN 1 W&,

B 1 REM. S 1 N SKU, SAEREAD. TERBEMARLER ; ZKF, MSBIMRABNONMER | RERLE ., RiEE. TS8Rk, EBHEH
M .

JUEIRMNEXEPXAASHIEENS , TEZHE2RANEIMBVKERRRSHE, THRNFEEBHESZ 2NN 60 . BRRAERBIEEMBEK , §—MHDIRIR
Ft 1%89 SoV fRNE LM BT RHRSIF/UES . FIIRXEE S B2 TIREMY o




6. RESHNVEIRIT
6.1 XMW . £~5/&iE SOP

DB ORR. R R EeHHs—XxiL2 OEM/ODM IJ ¥ DTC, &2 0- 1 Foh@EsMEr, #MrEE 90 XRWMEN TRE SIS HRE.

6.1.1 75%X4E%2 : 5D- SOP (Define = Dual- Source — Digital- Track = Defect- Gate — Drill- Improve)

Define ERIFRLE PLM $&EH#{ BOM. ITZ. MidI- fRASGEBE + TEHHAR Arena PLM / Windchill 1§ UkR” EEIgIHAMnK

Dual- Source HIRTTAR|- 75% A FRRTULR & MSHMEE- X Long- Lead 42d R2EF BES1BFR / Cost Breakdown A&4R|[BrEHEEER <2 %

Digital- Track EBAHEF=||- 778 & MIRIBIREZE MES- Day- Ahead ATP (Available- to- Promise) |li- MES / Odoo MRP SCAYRDE R REES DB
Defect- Gate /REifO |- IQC — IPQC - FQC — OBA MMj@- AQL 0.65/1.0/2.5 =&i4lie ISO2859- 1, #FKKEE HE—REKE =298%

Drill- Improve B ¥ || = 1k #itixFF 8D- SPC + Pareto #FHE

& - SHEBRANEES

8D Report / Minitab SPC REFERA =1pp

AT, ELIREFPE— MR BRI T AR EHETERR , RNASHT I HERB ERUSRY , BESNNEROEH

_——



6.1.20EM-DTC 5 0- 1 FimRHNEFLIEL%

PLop EREME, BEIABR & LRGP el “NBIRR " + ZEBEFEED

EhR BRI + 1 RE#ME/E (BCP) 1 Rzt ODM + 1 REE

FRIZE O %A > & OBA (Outbound Audit) Fhoah#sEi B — F| IQC (CRERIE) , BHNHERH
RAER f1#%B%E ERP + #HiE OMS SaaS MES / QC App, Eii&ETIHES FI

BERERHEE, 8L IHNEESEFGME, SAEMRR, BURRBARK, A LHREBRARRE , HRIRMNE-TRERBEEXMERE R

\\\\\

BaE I SREW : 90 X MVP #IA% Saas, KimolL4&E¥ 3| ERP/IMES ; BRI TESIE . WREXHERERNESIEERI SaaS MRS .




6.2 EfRSCE. (FBA/3PL/ XKitie)

e CRUOR. B X, EERSSR T ZEBERNE, AP T TRERNHHIREE O S EZRBAKES, BENSRMHERZEKX,

HIEY " BRYRS CEIRIT” ARE— I REENEA, M2MA Route- Rate- Risk- Return ESLEMA . B3, X S5¥E@NE, BIE FBA. 3PL. AittCEMIZ
fl—EREE 120 XtaeiL OTIF %) 95%, DOH &2l 30d, BHE2EpE 20 %, RERREZIRIFE

6.2.1 4R- 1EZ2 (Route * Rate * Risk * Return)

Route
- ERHIERE . EEXxER x - FBA/3PL/ BEE L||Freightos, Flexport, Carrier API||Door- to- Door < 7d (H#H)< 20d (lWAH)
LR RE k1%
Rate - 2 RUAE—REARTZN
Tender Doc, Excel Model BHIREASEN <15%
FERPE - EESY + SpotRate st
Risk - HS Code BT + SHIWME- X LZ & HEERE
Avalara / Zonos / Sensitech || XBFiN <1 % Zi§
R RA1P - RZE & EIEUECR
- BYMBEERE T IRIEE(FBA Liquidation / Sellpy)
Return ¥ @l F 2R Returnly / Loop Returns B RS GMV<5%
- ARHAHERHT SLA

_——



6.2.2FBA - 3PL -

At BERIEIEM

Buy- Box %, EEfFiERR

FBA / WFS JRERENN . Prime B3R FEFSUR . SRR SKU < 200 ; fHE 0T
IRz 3PL BEI/T. JSFS OTIF k¥t SOP £ DTC, SKU200- 1k OTIF = 95 %, B
BE/XHE R . BERE CAPEX. SERE I BB >$200; BREAES DOH <30d, NPS

BEEER (DTC REE%E)
VRAREFEIRERZEEN, ERREAHREEET, RINEFMIZS PLBR, JLUREEMEZER

6.3 oM & SBRSZINE

fiEes: 18 “IB

B —HE—_IREE BB " MR R,

- 70% HINME; LEBARS , KEEESEERNS NPS.

FBAETZ 70 % TUNE + 3PL

‘T2

KIS . REN MR “ Mo mIENS

25% + BINEEE 5%,

ATHBERT, EAAMMEHE

B . BINEZEE N 15-25% BNREZR

ESHEIBN0 40% A L.

, bR

S5 0JEUR 30




6.3.1 R4 iAIIFEE! (Receive = Remedy — Revalue = Report)

Receive £ B8 RMA + ZEBEIRE (DHLU/EasyPost) Loop Returns / Returnly RMA BBIZE = 85 %

1BF—<24h
Remedy Hars — SR EW Shopify Flow / Zoho Desk T4 ERT <48 h

$E — At 7d IR

FBA Liquidation
Revalue Refurbish & ZHE Optoro, Sellpy API ZREE = 40 %

THIRE & B8R

Report KPI {3 + ESG f5ix: BEE. BIRE. ek BigQuery — Looker BERAK | GMV<5%

BIFHmEEARTRRIE 0 RS, REFRAEASNRERANEARRN , FIUXENERZRBATERHARER/IMRENGE.




6.3.2 EVWRREFHHTE

&4 DTC REB | BisiRik o4 =114 FBA Liquidation #t& EBRGE <35%
iy DTC ThRETRIAZE PURIBHR + MEEHE

Refurbish, Outlet

HER <3%

=1 B2B/SaaS

R | BIIIRZE

IRZIZHT + BIHEHRIER

HHREE | TR

Mean Time to Repair <24 h

OEM-DTC G i ]S + SR 6m iR | ZRE RMA & <2%
BEZZZ— T oBNERENR, BRIBRTEBRESZE, BSHBHNZBEINARMRER ., ERNEFNRMP , BEREAMEATITATIVER, RINBEENZM
BEERET 1%.




6.3.3 ISiz{E & ARKT

RMA % <5% 5-8% >8% gz + UX 8D
FEHLER <48h 48-72h >72h GBI AT + WEI35

Z RO >40 % 20-40% <20% E2Z2 Outlet AT
BEEA [ GMV <5% 5-7% >7% BT & FEBKH

6.4 thEitkl : VMI/)IT / EBherbs

fEw: VA, I . €F. REETF “—KEHRT | NEREVEET, REKEATHBEE —SHERLNR.

X§E :VMI(Vendor- Managed Inventory) —— &R JIT(Just- in- Time) — T/ REFESELE SikihE — AISEETHE H iS5 lead- time F

WF—RRWE .




6.4.1 =EWEIHESR (Plan = Execute = Re- Forecast)

d- 7 SiETA=RE

Plan (ZEzshEitx1) NetSuite / Odoo MPS IR =95%
- 12 ARSI
Execute (VMIJIT) - HNFE EDI E0ERE; Bih=AS EDI, Kanbanize, 3PL API MEER <15d

XGBoost / Prophet Fl
Re- Forecast (Al #h5) Python Notebook — BigQuery BREER<2%
- EEESHE 2. 5lE

| FERHNHNERAE R, AELLBRXIIER.
6.4.2 158 : Bullwhip Killer Algorithm
1. IEMA: BEE. IS, @%E. FBMH. Lead- Time. MOQ,
2. B8
- Level 1: Prophet X%, HZF1;
- Level 2: XGBoost MIMEZEE ;
- Level 3: Monte Carlo 1,000 X — 95 % BE{S5XIal,

3. Hi: 88X SKU- DOH B#x & #MER2IY; Bullwhip 88 <1.1  (BRIEEHCAKLIDE) .

_——



ZIRE

- ERBRSEEIRIEEE - D SKU x 4R
fest
-1QC — IPQC — FQC FHERRZBINLAQL &
2 K| |rea == i= p 2 2= 3 RRINE N — g S 3
WETRTOEHESIE + BHEE o R Ben| S . - BORR BRI S 58
U ES CRIAE. Bt . SEE) . = IE SR - SYIRIE 2,
Launch BBttt (8 HS. SEINE. B—ftN . SEEE)  ERMAE (255 [ B | FBA ] £=2 BRI %
3PL/ HHR)
- PEYRAREE (B RMA $E 5 $E)
- RFQ &tk + BiARSfE (Cost Breakdown)
*
117 SR LR /AP B IR BUR S | IR ER AR _
3 _ - J&fz SOP VO (I P i D - JRIR . SR 5
B Rlo-1 Wiy SOP B SRR, SIGHERE & MR | 2 0(IQC &IPQC HRFH +8D|; o oy )10 4 gzﬁﬂj,ﬁ%mg’j =
%, BiR: BPEE B R A TSI
Voyage zﬁgéﬂ BHR. Bin: SPEEFREEREEHE+ A MRS ORASIEN (FBA / 3PL/ Aot Binig &5
PSS N EE)
- FREBHEGH Sprint #1 (Top3 HRIGIEE + 8D 1R
& + 30 KATHE) - BRI e
- PRASKHRE (BE+=ERS | EEIE- FTREBR | TR
X FE B4R 0-1 HUREAR + FOU/ANE & FEBIEFS “ B13[FBA+3PL HifEm) HERIN R (6 - 8|t B N T B 12 S 4116
Quantum ||#" . - BEAYRPBRER (BXR / Bk BE  B5|E) | TEEE hRA
8 8 KPI& HR) - EEHIEEHSE (RMA, - LR A R S b
GRFGEE | QMBRHKIE SIE ) s
- FEHNEHREER (A | B | EE

_——




B 1 JER)

- ERFUUAEER v1 (Prophet + 4METE 2
f§ / & Spend/ #{&B)EFRIRES (MJAPE)
- BEEANEHIAR (BTN E + Lead Time

BHNSHARFRN “ HIERa) + FNSHEBL " : 5IA

S Xl £ - - e
B Wy mw s hmeR. DOH g, IR, | oL L PO ) e .
Dominion |[FIFERIS IS, Bin: BRSNS SERER| o o (58 | =8 | 280 |BERE « A + TERSPSEER. Sl
2 A R ELAYE ) SR HRBO SRR S

il CABH 1 AR

- BE Supply War Room RE (RERE +
72h f751%)

BIAREZP#TEE ENHORE / RNELET / IARCIEE, BRERESHIT S0P,

EEPT ERP/WS . BRIEMBRIBIERARENERE & SaaS, SNFER,; BETIRBRIEREN,

REER (W, Bl . BRELNER. FFMEN) THEM “EIN Mini-Sprint” RBAH, FESEEMIRMNP.

BSP/NG

REVBISIZRERN S ADMT], BRRTHNESREXE “shHS5EHRSE " ESRE. O . BER., XSLSHEMEXE—AREAZAR, M2 “ TG " ALR
Wi BREESS . RENE . M0, BESEN, RLBENGRFENEK, MBEERAEE . XERNEHFINR a5 RSNERSERENRESHIRRITE
R BR—MLE—RIE—BEE " NBEREERSR.




7. ZESMENKREE

7.1 HigHEA & sl

EE‘J: ﬁﬁ1%?ruu

AN

2REPH 1 -3 MEBHKT .

—REFISEEAREZR | #RiEXI0K.
BWEEE XBFE > BARZEM (CE/IFCCIFDA ) = FHR/EERARIR

TRSEHNEn.
> EEFMESHEIBES LR $20 FHFZER $50 000 TIERE REBIRHE 3

7.1.1 4 Step Gate- Pass ifiif2 (Classify = Certify = Declare — Deliver)

Classify

X%

Al- HS Code ##&F + ATE#

FfE KA + SR

Avalara, EZtari, EU TARIC

HS 3£ HER <1%

Certify

BAEM

ERE2 : CE/RED/LVD/ROHS/CBAM
Z£H : FCC/FDA/PROP65/UL

HE: UKCA; &R G- Mark

SGS/TUV #&E + DoC 1R

—RERES =95 %

Declare

EQ/FORM E/JEF=H#EIE ;

Customs EDI + GS1 Label

NEE <0.5%

_——




TXIRE - “bsdl/ BB/ ERZIBIRE

- KRB 2R,
Deliver

- REHI: EU14d/ UK30d; Return Flow + {RMEEK iF (<30d)<1%
EEHRE

- EhFREER

7.1.2 = mERESVGEE

HIEEBTF (BEF/USB) CERED, FCC, IC, ROHS BBt UN38.3 / MSDS % DoC /| ZFEZit
JRBEBEE (D7) CE- LVD, CBCert, UKCA BmiEfit LFGB/FDA ¥SL/EB EARRF
SR | PR REACH, PROP65 MEIRE 518 BREAR

JLEHA EN71, ASTM F963 CPSIA Lead, Tracking Label ERELHX

| Z77 % CE EMC/LVD, UL ATEX / IECEX (&BRIE) BS+RERS

_——




| HE— L HABIE , BHATFRE , BRWRE

7.2 FIBRHA & HES R

fiE@ LML App. CRM . BB . T SHEREMESE “SEK. BOA 7 APEIRE  HEERK . BaET . RSN LBRE
REWEM US$7 500 (CCPA).

SNTHRRSTALRESIN 4% (GDPR)

HIABOERYFRARIPREMPAEE , ZHIFED, BERRESRKEABREAEEMN TR FLAEREMENT.

/]

2.1 3- Layer Shield %8 (Collect - Control -+ Communicate)

FEEE (CMP) + ZiB%EE Cookie Banner FEZE > 90 %I64 S eyl % =
Collect #uEWEE GDPRArt.6, CCPA §1798.100 5o

- BROMEFR: IWEER <$30 EE@AT, WEERHRRS/ME

\%
©

- BUESHZE: Pll, Pseudonymous, Aggregated
AWS/GCP PIl % X , Vanta,|DSR & < 30 dREE <0.5
OneTrust %

Control =i & R fAe- R ERE (RBAC)

- BiRtEw SCC =t BCR




- ZIBRABER, 14d RBEXOK

L

Communicate =B &

- BshETel 3d BpAIRER

- BB/ TEBBIIF

GDPR Art.13- 15, EU DSA,
UK SCA

12k <0.2 %BITAHINE 100 %

7.2.2 X@EHARE

EU / UK GDPR, ePrivacy, DSA, SCA Cookie EI&=. SCC/BCR f&%i. 1&#HA. 3&Fl 3- DS2 B 4% I €20M
US (CA) CCPAJCPRA, Auto- Renew Law “Do Not Sell” #%#. 15- day Opt- out B US$2.5-7.5k
Canada PIPEDA, CASL BRI Opt- in. IERFA CAD$10M

APAC (SG/KR/AU) PDPA, PIPA, APPs HURIMEIRE . FBAK SGD 1M/ KRW 3% Rev
7.2.3 (VR PRZE FAL 3Tjif

_——




&4t DTC € Pixel/ZREI= CMP + &/MEFER BEE =90%

thffy DTC BahEnT, #KRiR 3d 128 + 1- Click BUH ZiTHRIF <0.5%
=t B2B BXHE SCC X + hn=Efehm DPA Rt <7d
OEM—-DTC EESHH BRZIERE & BHIR BRFNE <1%

7.3 MR & Gohgph

FREE! ! |

o ARKREZRHIHIE “BEE. S BOER” REIEE, BEH T LA TRERHAN—LRSE. £, K TIEMRELESRHMITLEER .

7.3.1 4- LayerLock™ #EZ2 (Register - Record - Monitor - Enforce)

Register - B (th/3E/HHE) BERmhEs =
WIPO Madrid, EUIPO, USPTO, CNIPA ]
SR - AMIIEM & XHREF (PCT) %




BREERDER =

Record - % IPR %2 (US CBP, EU COPIS, CN GACC)-- Amazon Brand Registry 2.0 /
CBP e- Recordation, COPIS, Amazon BR

g Temu “ SRREIE” 90 %
Monitor - F&EHE: Listing. Deals. &g Red Points BrandShield

TIEEREIERLE <24 h
e - 8 & App Store BFREH Amazon IP Accelerator

- Notice & Takedown B3zhk

Enforce

- KTRIMER + EEREER Smart Enforcement, Alibaba IPP 7d FERE =295%
T

- IEBEEE: ME + XREEFIE
7.3.2 i3 IEHuEREE &

EU- 27 EUIPO (—#r 27 &) - ~ 1100 ¥R
U USPTO 1(b)/1(a) 9- 12 ~300/ % USD D- Patent fERIERAS

_——




CNIPA SAREF SEERIeT
UK UKIPO 4- 6 = 250 UK Design B KRS R ER S
JP/KR PO/KIPO 4- 8 =~ 300- 350 AI[E / Design ZEFNIFR OB
a2 P
E=F FER Y
HEBEREAT 2 “ WEwrman|- (FHEATAEEE) _
Crmees N
g |[BMERKHE"  BeARNRE: X| (GRHOMEREE) E’;ﬁﬁ;ﬁ%imiikijﬂzi
Launch [FU3%1E  SEEIAE . RAbsBE|- (Rfh o MESIGEEAEE) (ERECE 48 | BPHTER) 2-38 | Af‘%’ﬁ p ﬁg&ﬁ&/\ﬁ;ﬂm
WHIES . BOERRE . RRRE - (DSEirsEHRe Pam ) -l (35%%1%&) a
BAME, MR, RISRREBIR. |- ( S5 Topl0 & 48h LEMEIEE)Y )
EI%HSZ%E?E BOM / 8% | #4R||- (EMBLE v1) (UiRER + i4E% + FEA RACI + EKE)
- T, WHTIHITH C BB SIER|- (BOM SHRIRASES ) 3-5 /@ x| BESEEES  2HKE- B
N T HAE. TSR, AEAT. (I & Cookie MESHER) (SHEM + KEEMIER + ROS|R | 12 1| ZABRIRIZHTE , TR
Ya0€ |\ mxssaminiT et 1 e | RIF|% RABRLEEER) B |3
HE - (BtE & SMISERMASRIERE) (H1F x %8 x KERITH)
. EERWEM FHA “Bsti + BF|- {Cookie & Consent SLiEfl)) (CMP B . Banner MEZIES . 9|17 B A #|- Cookie STHEAXEX 1 NEU
R BE . BRINEBENERBEANFS . MABA & RIERE) — RHBS @ ( 6-8|(Web); App /| Ziby EEAIMAIN

_——




B® =i

Quantum ||Cookie SEIEER (CMP) , E4R|- (F& Brand Registry HEEHEE) (Logo / BRGE | 2EAEE) Aa) ZES|E
INBFRNVBURSEHIESE , B ALRTR|- (ZESHEEIERS (Q1) ) BROFSR | XNKESMH | RESR B o+ A E|| MRFERRAER ; EEM
& NRBUME (BaeR / IRE B HeBRE =95%

x) , FERERESMMITIRE.

- (EHERINUERTE ) (EEES + BiEXHES + REXE +
HERE) (ERMREEZFHEE)

B “oIFEgZEM + EmRME o+ i PN . _ - BAIBUTEMSREVNE (FER)D
- \/I:l 7 E _ E3

FERUPIT . RANBIFHITRIAR / EE:End Regstry! (Amazon [ Temu /'Shopee %) AT + HE ftt;gﬂgf EE)  SERAREENHEER

= e S | X & ZFR | Brand Registry -IL{E'*X N ; J%F‘"”;’: FRAbIE (B173 M) - £33 Cookie
sEmie (BPREERSES A o o T et BB App SDK R . SREEUBS % |

Dominion oty e |- Notice & Takedown TAEHR + Bt + . e

A) , taZTaER & B, | ' . - DPIA TIYERBAD Sprint- BT

’ 4 i "l M & ERBIEATEMA (60/30/7 X =4EM) EERED _

ETSE & AMEEEIMME . NI o iy GAERE [IPR 7 | BIALES | Cookie B4% | DSR|H RBH&: BF 7 XRATR=E

XESHE War Room. e = s - = 8 >85% | RE =90%

SLA [ iEBEIFRHRE )
- BAESM & IPR War Room RE (8% + 72h 17518)

AEXNFREARRUTERPAEE , ERNBELIIRNBNES , MaBBRINEF , XERS2MATN, £ “REZW " B-BHBHSAANSEH, sEMK ]
A, 25184 . oIEEN " BOEEE IR .

8. HRgE S AABLE
SRR HIMD? BERESM local EEIBPEA? ERMEBR/NMANSIRAAR? LRITXA KO RS RN RRERZE.
8.1 HARBEE . —Ei&RY

EAKBAER . EEIETIR . 4 KPIESHE—EERTFERIRT . TERHAERR="ARRESHE USS100M, TEHXE “ 238 Core - i Pods - eS8\ CoE ™ &2

_——



B DURAE 48K .

8.1.1 BRE%

Core HQ SEHXMXN

 AREEEPHEESNERE

-15
Region Pods ELARBA WXZIE ., local #HE . Micro-DC (/NBUER] ) AthhiaER X1 P&L. NPS 2-5/ K |[10-20/ K
. . & Uptime. =4 TAT. £#
Centers of Excellence (CoE) i iks1Bf |WEHRN . ATHEEHR . M. EESSEOUMERESIMEBER 4-6

RetEESAR
EFER

L— Group CEO

— Strategy & Corp Dev (/\ IPO/FF13)

_——




— Brand & Growth ——» Demand —»

| \

— Sales & Customer Success ——P» Revenue ——» Retention

| /

— Product & Innovation ——» Solution ——» UX

— Supply Chain & Operations ——» Fulfilment ——» Cost/ OTIF
— Data, Al & IT ——» Platform ——» Insight / Automation

— Finance & Investor Relations ——» Capital ——» Governance
— Legal, Risk & Compliance ——» Licence ——» Defence

L— People & Culture ——» Talent ——» Engagement

BMRENEZRERRTVNATEXN, SEEEHRA—F ., BRIIRITLS100M U ENATDEBMEANEEIK, ESHEXTREAMBIRIE.

8.1.2 Core HQ IEEIRAR

‘Brand & Growth SBRERIEK FERIMER, EMI CGO, Growth Lead, Creative SEO %M. KOL Agency

_——




Product & Innovation =& 128 Roadmap. MVP ##l CPO, PM, UX/UI Tabigit

Supply Chain & Ops #tR7sE £IK SROP. 8D FEEHGH COO, Sourcing, QC 3PL, Lab

Data, Al & IT iE&IT B . Al- Ops & Security CDOICTO, Data Eng, ML Ops DevSec %M

Finance & Legal W#i&%55 FPRA. Bis3. &M, IP CFO, Controller, CLO/CRO SRR

People & Culture AF71&3Z4k 1BEE . 5%, B . XMk CHRO, HRBP HR 4M3 (Deel %)
EARSENIRAEE S RAEFEK , ASHEHIEIT, BXHENABBEEEIINEREN, TEHEHNRASW, MERRRRE WV AS 2R B AW AT, BIE
HERXBEMI . IR RENZEEZIE, mXEIF2HIG9RIN,

8.1.3 Region Pods X433 (745l : EMEA)

_——



_

WXSHEEREZPREFERN, LTHEERE—TERN@M , SEMNEMKEEBT 100 FESHEHRHM T Z RAR/NEE

=EtEH =Core HQ ((RE) +RegionPods (EE) +CoE (¥E) . StA/NEARES, T US$10M + FURBXIKEBSIZHMA . MIX. f0tpiy

BRAKM.

8.2 B ERECLL : M/INEIBAE 300 £ EKEIBA

BoOEIRR . A ABMENDRG . MIK. M0REN P, MARIRAIGE or BEEO?
B AERTR+EERRIME , IEAN. BEAXSYSHENEETRLKE ; IEHF = TWIE X RFRE.

8.2.1 MER=% (Revenue — People = Cost)

_——

Regional GM ih X418 CEO (s£). CGO (® Xig P&L, NPS “JN CEO”
Sales Lead & GM (5L) SQL—Closed = 25 % 2-3AE/BD
Customer Success KXEFZ1E GM (E) NRR=110% +E5HNA
Local Marketing TiEB CGO (=£) SoV, In- Bound SQL KOL / PR

ERREM, AT




-10

ga_af,m & w# hire

Seed / MVP 0- US$2M|]3 18 % Founder 38=ZAK = +Ops / +Paid Ads
J-&>US$100k/H = F Al Growth Lab;
Early- Scale 2-10M [20-30 [6-102K) [4-6 [12%
NPS<50 = & CS
Growth 10-50M |50-80 |20 -353K) [8-12 |10% SKU>500 & X 3 7 = #F- Twin CoE
Pre- IPO 50-200M |[120- 180|60-120 (5 X+) |[15-20 [|8% EMIERE>50 & - SHMEBE, EHESE 2 IR B
Enterprise 200M+ 180 -350(120-200 30+ 7% W / BU #EBE - M&A BA+Shared Service Center

SRNFBEBROME—EZHEENERM,

8.2.2 ¥uEftkILHmME (GRH)

_——

BEARERRN Bk HHF

EFAR T ARRMIES , MEARRANESHBERTHEIE.




BIERA | EW <20% <14 % <11 % <8%
CACILTV <12 <1:3 <1:4 <14
OTIF =90% =92% =95% =96%
A WRER — <24h <4h < 5min
BRETH 7d — =85% =90% =95%

TFYVARE . ABARE trigger AE, BN E BIER




8.3 X3V JD & KPI 1E4R
BARIRIE : BEA, EH85,

8.3.1 Bs{utEtR (OKR U RMI , ILhriTIVeiEs)

———-KPIE&——
WM& & EBITDA R - EBITDA >= 0 MSEER | RIIRMR |
E=A I GM & Br
EFR ICEO | - BRRXSRE - Ne@E =38 WE etc
- Bt
- - SRR - CACILTV <1:3
= & | Growth =/ CAC 3KETRA ESSC
Lend GM E_:J CAC RBITRM| ettt sop - ROAS =3 Ads, GA4, SQL, YTB, etc
- CS Ty - NPS =55
- Pipeline (>$1 M) .
Linkedin Sales Nav, CRM,
#% | AE o e g o k|- it & SRR - SQL-=Closed =25% pnkedin Sales fav
- QBR B2
- R ) . =95%
B % [ Supply it RER AR 20 PO BEE OTIF = 95% Alibaba RFQ, AQL # 1 |
Coord c00 ? SRICHER , TTRSH - 8D RS " RE >98% EasyShi
' = ;TR - OTIF BiR - DOH <30d yship
. AP ESE . BES. B gR + 1K * Video WTR = 55 %+ Click = 3 %+ Z#||ChatGPT, Midjourney, 3 %
W& / Copy Growth Lead |, - HTPI B EE > 00 % AE
B3 Jdzx = ()
- RIEEEE w
(IEFESE 1 panR g | IMa Design System EMBIE< 2%
Sy, . w ¥4 723 gt * FHR Bx< £/ . . .
&t / Designer (IGrowth Lead it - _gféaﬁﬁ . AB B > 50% Figma, Lottie, Adobe Suite
- ¥ 20

_——



8.3.2V By (MERfitA )

Br & >US$100k & ROAS Ti

Data Scientist (Growth Lab)

& RL, ROAS +25%

SKU >300 & DOH >35d

Inventory Analyst

Bullwhip<1.2, DOH<25d

IRSesEE >5/ 4

Compliance Paralegal

7d THEEX =295%

NPS <50 st RitIT & >200/H

CS Rep + QA Engineer

—IRFERFE =90%

XiE GMV >US$0.5M

Regional GM + Ops

X P&LIE & OTIF =95%

8.4 Talent- Ops Playbook

RIUET (8.3) , A#EMFT (8.2) , Alfd #—F—H—R]| FRARKEENMRMBEHKR. LLTFMH = 18K} > E£Boarding 30- 60- 90 — 53 + #HE — =R

ARMEH | B SOP




8.4.1 IBEER} - 14- DaySLA

ATS fifik - Ashby / Greenhouse 20% X§EE + 2R

HR Fit Call 2-3 Zoom + Scorecard 60 % 15min Xk, HEEE

Hiring Mgr Deep Dive 4-6 Structured Qs 30 % STAR [al#& + Mini case

Take- Home Task 6-8 Google Doc / Figma 50 % 48h. <2h IfE=E

Panel & Founder 9-11 Live Presentation 70 % 30’ Review + 15’ Q&A

Reference & Offer 12-14 Zinc APl / DocuSign 90 % 2 Ref | /E- Sign
ERBAANFERIAAZRE RN, ASNREEFE, ERASNAREAT , REANBEAR, AMEElHEERFEHSIULATNEREBEE CE0 —MANS L,
XR2IEBAREEN, TEHRRAIRZ/LBEANAE], IR TREAR ERVE, eBMF TEASET . BAN—NMFN R TURS2RA, U—1PMB AR ABIEETRN
g o] LE7]AVEL




8.4.2 0On- Boarding 30- 60- 90 Blueprint

Day 0 — 30 (Assimilate) Day 31 - 60 (Own) Day 61 - 90 (Impact)
« TH & R <24h « B Solo KPI (#0_ k% 5%, #8 A/B) ||+ 3K OKR >80 %
» Xk & BB Workshops Shadow 1 Mini- Project||- Demo Day BEIAEE + 5 “MyRole DOC” (GRfg + Mu#ER)

| EERSAAPARGIN, WERERHAZES, BEERZRE. .. BAIRESS Al HARBIRZRSER .

8.4.3 5% & RMAT

FEis AR & e

B Scorecard Score = I(KPI/Btr x X&) 4 <70%: BS
ZE OKR Check BiEXE % TEHFT
FF 360° 8% 3.5/517 — Fast Track Options Top- Up
FE BEH & B miA P- 50 & ZRYEK W% / RSU

WRIER T AZ 1209098677, MARRERBHMIRS , BERICHIRGE , FHHMNER , SHATIEEN2HE—HEF . RNEMHRMIREROMEASL R TRR , FRRAoED
MAENRNMEPREZ R BTV FHINTE, —E6I25K, C ZBIRMVEIE LEERZIER . THANXE, StENEIFHIERERR TNRMEIMRNUSER , XEBEISE
BN ITEEREN

_——



8.4.4 BHR & HMiRf&H& SOP

1. @BH —HBEJE +HR+IT 24h AYEIAIE,

2. XRERERE: REWE / BEEE KR/ EEEFA

3. EBUNRE — —RJFIUEE CAlumni” X,

4. BRAR —+H12 2, FEBRENEE (RS Al #E).
5. IBREGHE — Okta Flow, Git/AWS 48 h PiEH.

2% BIREMREHER =95%, IT HEHI 0% A8518.




ZIRE

ZfiY

- (BREHE )
2% RRERRE  EREIES KPl At X#NfuGIFE + —@ D & KPI C EWESR RB5iEE
Launch @u&e@ngﬁﬁggﬁzg% U s (X | @R | AKEIR) 1m2E Kptﬁjﬁgg;zr? H
- 90- Day On- Boarding & 30- 60- 90 OKR #&#kx
- (AHEZ & EREEER) (BERAER. CACLTV &)
- =50 IR SN
RABHG Y, SOHLYERE | 4 ;éng’f‘;*[)w (»D(;/'Cié;’?:f j ;;ﬁlgmm)
BB RSE | SMER, Wi B | iw'f;:;%@né; (‘%rg . . ;ﬁ R ; 2-40 [ 12| 838 & HEBIRBZOHE
Voyage |- KPI" SmBEFH JrgtamEE | o OF VS (Fc,f’rzgag o 7o) NEERES|- SR, TS
GRUBH . XEHE S, o o o o s
- BEERMER (ATS ¥HE / @tEEe)
- (FEERAMY & BEHEER) (KL / itk KPI/ @E)
MEEP =SOSR 0 1 fERgE| Ao E & S+ EAREE P e I e e
R R e JD ERXKRM (=3 RiE) - BiilfRE - i1 RZLEds
gE |t SATEEAAR. &% D, W . o = R
T |ﬂJﬁh7ﬂ5 & Scoreceird T (SxivaEit =15 40) (6-88) /\_L,’JEB%ZF'?EIEL
Quantum FETEMR HR Ops TEE (ATS / - @BARE & ERHER (SHakinEa ) s=Eies 4+ BEEr- &% . WikFEE5ZE . ATS/HRIS
HRIS / On- Boarding Flow) . - Offer & On- Boarding & (&RER / {XBABBR /) [ ITRBE,P T
-HRIS | TRPREFFRFIEBEIN
- 60- Day ABREINFENR + AME#RBE
0- 1 ALK “PEX” : 7 3 MA|- (2HRALREE v2) (Core HQ / Region Pod / CoE / Shared|8 - 12 AFH/E||- MK N@EX & Offer ¥ ; HE
Bl HEHAFMZOEBBST . HR Eilhig|Service Center) + AF AN AR HAEE HAE BRRE|EACEABHBFPEASE
Dominion || . 5530 XH- BR=KARSG L|- £EF & FFE Head- Count FUIYE (5 GMV / CAC/ El||fE & IBEE#|- . NIE. B & . IS4
e, FENY  AAKIN ” SLRYISIR | KT || ERANEXED ) ESFZEES|AEFEE

_——




ZRER ZfiY

BB & BRAUEUN o - BE2REEE: D ik | RERK | GHERE | BRER /|2E& - 58P X HR/People REBAE, AI=
B / Offer %¥ (EREAZFHIE) MEBENIGHEEASRNY, 2BR%
- HRIS & Payroll R&LjE (Ee& / AR / iR*K) MEB HRBP

- SEWES L& (OKR + B Scorecard + BE1¥&£HE)

- BACHRI SR & EIRNIMNESR (RiaRmPEXE)

- X4t Playbook vi (#MEM / HRZFEN /On- Boarding 1% /
XAEAEL)

- YKE & XUCHRBAIERE (ERERIMUUEL | BERTRESSIR)

- ARUNE (BERMA /| A8 GMV/CACILTV/ BERER SLHYLH
%)

- BE HRWar- Room RS (BIEHE | ZHEE | SMENK /
XWBE)

BEP/NGE

X—BEE—METERENEE : SRE. HN. SAMEFZE, ERIEEGHSEH TR ERTE? MRAREH . ABHLE . ATHIRA L, EESREEKSIEEH8=
ER “AFER. ABHEER. REER " MEREERK. IURNEELESFHRAACHEES, 218, SER, ARKESHE, ERAMXHPRBLEAZEMNT , EEHMA
BAMERENEN, MEFREERTERAXUUREAKVSESFKES . THRIAPRIRINIARBEE, EXHERSRFRRERERRASTIRARDEET S K.




9. PURER x PUKTER

WRIRFEN 8 ENTRRINEZSIFRIFN “feR |, KB’ , ‘B8R F&M, BAX—=

9.1 MiEER%

&< )

— M ORI 1217 AN “ U XE

fEes - &I - BAM— XRXIY - B0 Gate KPl - BERRSEEE.

EZAFMPTEERIE ST , idF SOP, {£IILTI . HE— Gate KPI FRid%,

UATERES :

BGD = Brand - Growth - Data (&, #&. NE. CRM. %N . 285 Al-Ops) .

PD = Product (Zk. $TH#. &R . APAHRESFEEHA) .

SOC = Supply - Ops - Compliance (M. F=8&. ¥IiR. ER. EMAAE/IPR) .

OP = Org - People (HIBA. SOP.

Discover

T- 0

T- 30d

e 6. S .
—IREF "

FREAR |

* BGD: @A + SREN
PD: BOM &% & EVT Wik
SOC: ZEZEMFE & HUFESE

OP: HQ Bfrt% & TEKEH

. {MVP Brand Kit )

(EMEE & HS RS )

N

3. {BOM Freeze & R&HZE)

4. (EIESIREE)

PERER AXERMITEN RN  BUYXE’

ZIEFARRIT—MER ; it , B “ wRl k"

« BOM TEH

« BARO

_——
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- BGD: &1 DTC FIFER & 3] &BF . EEE Listing iR (WRIFERIR)
Pilot - GMV 2%
B CMitE + migs s |0 PD: PP R + FAI RS + AP 2. (FAI & RPIRI/NG )
T- 30> e e * ROAS / CVR
JOIERESE | REZ - SOC: Bi#LEr & it OTIF; NESTW  ||3. (EHEL & OTIF RS )
T- 90d - OTIF & BX
+ OP: ZfR SOP/60- B4 4. (BPERSREERE)
Scale
4ot gk ROAS &=
g0 |FU. BRI E P V1.1 it & NPS B 2. AVMI & FEFEHE SOP) K
= -
Bk . fREER | A
- 1a0d A - SOC: VMI Bi# & EEMEA ; IPR g5x-(3 (PR EREH & Rziiz) *
OP: BB Pod & FAIEH 4. (X PRL 8IR) - BEAASL
. « CACILTV
« BGD: PESO B&ink & LTV iF#t 1. ( BEIRE & EWHIERE)
Flywheel * NPS & SR
BER . B . EMi « PD: v1.2 + Fi-R% Roadmap 2. <<A| mw¥ | mE / 7"‘%%2&@»
T- 180 > - OTIF / DOH /
G + SOC: Digital- Twin {5E & ESG 81 3. {Digital- Twin EAIRES ) )
T- 365d Bullwhip
« OP: BAUHm + ZXIHEH 4. (BB & BFHEZEE)
BHEL & PR
VAR AT, EFRTAERSRIBA T IERFIE
— 101 —
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9.2 UXTAER

9.2.1 BGD

: Acquire = Experiment = Learn — Scale

— —

- “BRHIRT &R 3085 ->15% Reels—=8 ) TikTok,

=M 14 &R - ClickUp BEh&ER 14 XEMEE ; Figma BEESIMR .

- EM LE%BIT Tag (RiE #BF PainPoint)

CTR +12-25%, RIAFZRERRIS,

- $4E: CPM. ROAS. EfF DOH. Z&mfh.

'S RL EMA |- 8 6h EFHERE +10%.

- B +25% BATIHIA, Bh “ BAEkRE " .

HERMET ROAS #EES 15-20%.

- P EFRIRE S (S . SKU. BR) .

LTV 2EE1 Flow SWREF 5-8pp, BT TE 50%.
- iR EF{E : 60 XKW . AOV=EH{E. NPS=75,
KEBiE: ¥IBLIT =M / HE / EW2USHEIRIMARME , REEWRER.

102 —




9.2.2 PD : Define — Build = Validate = Release

- BGD 7£ ClickUp 1% “Product- Bug” &hH (MiEE. 5tr2E) .
“Bug- to- Upgrade” 8D 2|~ PM 24 h FEMS A ; 72h FH Root Cause & IHEIXISER. 30 KEHFEEIMR <1%, BERTE 0.5-1pp.

- B > 4 ECN, B SOC 1¥&,

- §§ 500 BARA—RGGAH (3 1@ +0- 10 1) .
NPS tRiTEIER - NPS ##EA Looker; NPS 127 10 HEAENK CVR #&2F 0.3-0.5pp.

-P1/2 &AE@BEI “Pain- Insight” %8 BGD AERFHMIA .

- AE Roadmap Review: FBINGEMAUE “AFPHMME x BFIEBN " 1F5%ERK.
B4E 12 B#iR B “B/RITR” |, TRYE +20-30%.
- —B8iR, Ik PO Z2LEM Bug SMRISHEEIERA o

JKEZE . HIEAR—DBug SHFPESXERE Roadmap , H/DHEMEFA .

— 103 —




9.2.3SOC Source = Make — Ship = Return

T — —

VMI B & EEFHLEE

- VMI Excel £22%#:4 Airtable + webhook.

- 2577 ROP = Fuill-EB&E x LeadTime + £,

BREER <3%; EFEEGAFY

- Optoro API {418 ; >40% B _RiHE .

A - 20%.

- FEfF < ROP — HHI'F PO; > 45X DOH — MEHIK -3%.
Stop- Ship J|I- Lab Fail / HEXINLEBsftA Slack #war-room; RSS2 RESHTHEE
Stop- Ad D - SOC FESA ClickUp, BGD 8%, PD 458 &S, 40%.

- BESA: Tk, oiE. ok, oiiRtt. SEMME 25 -40%  BERAETF
S EHTIS % g ’

GMV 5%,

REZE: NEHE ¢ ISRE—ENERBRED gk, MeBERBEEEBRET .

— 104 —




9.2.4 OP Plan = Hire = Enable = Reward

- D &tk + EEEER; - SBamEiTs <
ATS 14 RBERE} RIERTRE 30%; FHIB#FIE%EE 40%.
- Take- Home 5% <2h.,

- Looker #M KPI 5B#*rEL ;
B Scorecard & BohRE|- A ERE x BEMXSHAHE., ENMNABRIATERYE, RTBET , &¥C8&ERE- 50%.

- <70% fRRMS ; >110% MANNRE .

- KRS
EIRBMEERM REBIRY GMV #Ii T >60%.
- BEEES 1 TEKNBR (REES) .

| EREmE: AZmEE - WsmE—— AR P . BERISSISRES , RS .
9.3 FHISHANH ( “—HEAR, —RRiR” )

Btr: BLER “SR0E ", XERIEE KPI ZXTEEEE —BaE s . Tk, NMEXKREME . IENSBKRF
BOFR: AFEIE + B KPI+ Bshi@gO + @&#EX AR,

— 105 —




9.3.1

EHEIE

BREAF — B—FXR (SSOT)

GA4 | GTM B3 %—; E#& Pixel>Segment—BigQuery

Segment + dbt

2RI, JEESAKIPIIBH

KPI 1%

Looker “PUXTIE” Dashboard: ROAS. NPS. fr&x= . BEEMRA/SH. BIREK

2RO ; wiEIX Data Eng

B & Ri¥

ClickUp “ 2% & £~ Space: Gate FHFICHE. 4T 72h {7518

W- PR : Owner;

R- RR: 2R

wORE

Slack #war- room + PagerDuty: Stop- Ship/Ad. FiE#BFr. HE&. Lab Fail

Slack + PagerDuty

KB ERIITR

| (T AZRTIE 30 DRET “ifEfas.

9.3.2 #[E KPI SRENEIER

WMERS. T—F17507 | MOHERR .

ROAS lPD (ee) soc (&) | BGD 60%PD 10%SOC 10%

NPS PD BGD (FRA&E) SOC (/&) PD 50%BGD 20%SOC 10% |
fResE soC PD (ECN #aisi) BGD ({efH¥Z%E) SOC 50%PD 15%BGD 15% |
EEMAE OP BGD (#&H3%E) SOC (¥in2k) OP 40%BGD 20%SOC 20% |
BERE oP Fif Lead OP50%%& Lead & 10% |

HMRERP); EhREEFPWSET.

_——
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9.3.3 mBiAER: REE + ROAS TiF “XINT”

Inv- Bot: SKU- 123 #RE&ZE 9%; ROAS MIA: RE A =X1J 1.45,

Stop- Ad: EiE A & AdSets &1Z; Slack #war- room £k,

BGD: 10h WIRXBERMITY, HAEER SKU EEZRM; SOC: 24h WHERIE / PAMTIFHEH DOH Fll; - PD: REINAERE , HIREKIFRBEERE.
OP: BfREIRAE = HVHE, WA Freeze; MRRHEBIH , AHIGIIZECHEAR
4. SFE
DOH #&& <35; ROAS iBRE 2.5,
5. 8
£ Gate Review 23 root cause (FUiRZ / ECN ZER / {REHERRKINGE) FHEH SOP,
2H + LREM, M2 HB + X + Bzhia0 iLHEBANFT.

HAE + “KRBEF” , M2 ROAS. NPS. TRER | AR LR/ OEIZFILE BG D / PD / SOC / 0P ZEREE—3K PeL BImizttR@EIK,

— 107 —




9.4 RACI&Z=1EIER

RResponsible (£#47) | AAccountable (##%) | CConsulted (#&#) | linformed (%015)
el RACI
1. #&A ClickUp

SN ERESHI RACI &, B “BBECREXRAIN
2. BapERN

MAHR - %k R; MEFRMEAREFAER > & A,
3. XY

R Ef&%) Notion; A . 17 ; | Bshik®EI Slack &40,

4, Sh&EH

BERES | A (¢1=(0) Growth Lead Product PM OpslLead CHRO PM(@B) |Regional GM
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